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The Banking Sector – A summary

There are a lot of banks in Vietnam. Too many in
fact. Currently there are five state-run commercial
banks, 38 joint stock commercial banks, four joint-
venture banks, 29 foreign bank branches, 45 foreign
bank representative offices, five finance companies
and nine finance leasing firms operating in Vietnam.

Since 1992, Vietnam has moved to a diversified sys-
tem in which state-owned, joint-stock, joint-venture
and foreign banks provide services to a broader cus-
tomer base. However, the four main state-owned
commercial banks—the Bank for Investment and
Development of Vietnam (BIDV), the Bank for For-
eign Trade of Vietnam (Vietcombank), the Indus-
trial and Commercial Bank of Vietnam (Incombank)
and the Bank for Agriculture and Rural Develop-
ment (VBARD) account for around 70% of all lend-
ing activity.

Currently the total chartered capital of the state
owned commercial banks is a very paltry VND 21
trillion (US$1.3 billion). The state owned banks aver-
age charted capital of only US$250-300 each. This
is hampering their development. The credit balance
is currently 55% of GDP, far lower than the 80% av-
erage seen across Southeast Asia.

The joint-stock banking sector, which accounted for
around 16% of total lending in 2005, has experienced
a period of consolidation in recent years. In 1993
there were 31 joint-stock banks with capital of just
US$9 million per bank, dominated either by state
enterprises or agencies or ethnic-Chinese capital,
and often existing primarily to meet the needs of

their owners. The number of joint-stock banks rose
to a peak of 51 in 1996, but has since dropped to 35.

Amongst the joint-stock banks, Saigon-Thuong Tin
(Sacombank) is the biggest player in terms of char-
tered capital, with more than VND1.89trl (US$118m),
slightly ahead of Asia Commercial Bank (ACB) which
has chartered capital of VND1.1trl (USD$69m). Other
leading joint-stock banks include Dong A (EAB),
Phuong Nam (PNB), Technical and Commercial
Bank (Techcombank), Military Bank (MB) and Viet-
nam International Bank (VIB). According to the cen-
tral bank, most joint-stock banks have an average
capital of VND200-300 billion. (USD12.5-19 million).

Overall undercapitalization remains a key challenge
for the banking particularly when non-performing loans
are taken into account. Lack of products and poor
risk management are other areas of concern.

In 2005 foreign banks and joint ventures accounted
for about 14% of lending activity, divided between
foreign branches and joint-venture banks. Large
banks such as HSBC, Citigroup, Deutsche Bank and
ANZ have all established a presence and some have
bought stakes in local players. However, restrictions
on raising dong deposits prevent a level playing field
and market share expansion has been slow.

In a trade agreement with the United States signed
five years ago, Vietnam fully committed to allow in
foreign banks by 2010 at the latest, and to expose
the banking sector to foreign competition. Under WTO
entry rules the door may have to be opened even
sooner than that. Not all the current players will sur-
vive.

Chart 1 - Number of Banks in Vietnam

Source - SBV
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Why Vietnam’s banks are not yet buys
a huge premium come about?

The premium is partly a function of a lack of supply
in the overall market and specifically in banking
shares.  It is also partly due to the fact that most
participants are not looking at fundamentals at the
moment. In other words, an immature market has
mispriced an entire market sector. But the mispricing
problem does not end there.

The secondary problem is the range of valuations
between the quality banks such as ACB and
Sacombank and their lower quality rivals bear little
relation either to earnings growth or ROE levels. For
example, ACB is currently the most expensive bank
and neither its ROE of 24% or fairly modest earnings
growth forecast of 44% can justify a P/B of over 7x.
Sacombank recently revised up its FY06 pretax profit
forecast to VND600 billion, bringing its forward P/E
down from an eye-popping 60x to a merely expen-
sive 32x. In contrast, Techcombank at a forward P/E
of 15x looked far more fairly valued given a very strong
growth forecast of 100% and an ROE of 25% but 1-H
earnings disappointed. One reason for its relatively
low valuation has been rumoured disagreement
amongst key shareholders.

Dilution is the third negative factor. All of the joint-
stock banks have been trying to raise substantial
amounts of capital  this year in order to boost capital
adequacy. The state sector faces the same issue.
The five state banks will have to raise another VND30-
50 trillion (US$1.8-3 billion) in equity capital to cross
the 8% CAR hurdle by 2010. The government will
only be able to pitch in about a quarter of this. The
private sector joint stock banks will also have to raise
about VND10-15 trillion (US$0.6-1 billion). Even with
profit growth rates of 50% per annum much of the
upside potential for the share prices over the next
two years will be taken away by the fear of constant
dilution as banks come to the equity or corporate
bond markets looking to raise money.

Vietnamese banks still trade at a huge premium
to their Asian peers following a massive run-up in
pricing over the past twelve months. While prices have
dropped by an average of 25% recently this has not
brought the banks back in line. Let’s look at several
key valuation metrics. First take a look at price-earn-
ings ratios.

Equitised Vietnamese banks are now trading at an
average forward P/E of 29x. Current year average P/
B’s have them trading at an eye popping 7.8x. Ac-
cording to a recent survey byThe Economist, pub-
licly listed financial services companies around the
world were valued last year at an average P/E of 14x,
against a multiple of 18 for non-financial companies.
Asian banks enjoy the slightest of premiums being
valued at less than 15x current year’s earnings. On a
P/B basis the Asian average is 2x while most Viet-
namese banks are trading well over 6x. Seen against
this Vietnamese banks still seem hopelessly over-
valued.

Vietnamese banks boast that their valuations are a
function of their high level of return on equity (ROE)
and rapid profit growth. Average ROE’s of equitised
Vietnamese banks are about 21%, which compares
to an Asian average of about 16%. FY06 profit fore-
casts show pretax profit growth running at over 50%.
We forecast that growth will  continue for the next 2-
3 years.

While the growth story and ROE metrics justify a
higher valuation relative to their Asian peers, the pre-
mium of 70% is simply far too high. Indeed, their
high ROE is largely a function of a thin capital base
which leaves them very vulnerable in times of crisis.

We believe that all equitised Vietnamese banks trade
at too high a premium both to the Vietnamese listed
market average and their Asian counterparts. While
they will enjoy very good growth going forward this is
already reflected in current prices. But how did such

Source - Reuters, VinaCapital, JP Morgan

* Share prices & foreign exchange rates as of August 7, 2006

Chart 2 - Asian Banks Comparative Valuation

Banks Countries Price* Share out. (mm) Mkt cap (mm) EPS 2005 EPS 2006E P/E 2005 P/E 2006E P/B 2005 P/B 2006 ROE 2005

1 China Merchants Bank China 0.9 12,279.33 11,343 0.05 0.06 19.39 16.75 3.1 2.6 15.93

2 China Minsheng Banking China 0.5 10,165.87 5,020 0.03 0.04 14.91 11.49 2.59 2.14 17.48

3 Bank of China-HK Hong Kong 2.0 10,572.78 21,571 0.17 0.14 12.40 14.51 2.11 2.02 16.99

4 Bank Rakyat Indonesia Indonesia 0.5 12,192 5,872 0.04 0.04 13.44 12.08 NA 3.29 27.9

5 Kookmin Bank Korea 81.1 336 27,248 7.09 8.72 11.24 9.3 NA 1.82 21.55

6 DBS Holdings Singapore 11.9 1,504 17,882 34.06 88.05 35.28 13.65 1.68 1.61 11.67

7 Bangkok Bank Thailand 2.8 1,909 5,308 0.29 0.26 9.87 10.8 NA 1.32 15.76

8 HSBC Holdings Global 18.1 11,334 204,987 1.35 1.52 13.43 11.96 2.22 2.06 16.8

9 ACB Vietnam 868.8 1.1 956 16.71 23.69 51.99 36.67 10.84 7.87 28.02
10 Sacombank Vietnam 3.8 190 730 0.08 0.10 49.84 38.18 6.21 4.12 16.47

Unit:USD
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The market has not yet learnt to properly price in key
metrics such as growth rates, ROE, loan book qual-
ity, risk levels, management and profitability. We
believe that this has led to some mispricing, partly a
function of the lack of transparency that surrounds
the banking sector in Vietnam.

And what of profit margins? Banks in Vietnam derive
the bulk of their income from the spread differential
between deposits and loans. Deposit rates have been
moving up steadily in the last six months partly on
the back of US rate hikes and partly due to a desper-
ate scramble for deposits as banks try to accumu-
late money. This cozy club of state-owned banks that
has been setting rates for the market is looking very
creaky. Meanwhile, loan spreads are narrowing as
loan rates have not moved higher. In the core loan
buisiness margins are clearly under threat.

What about the 2-H? There is no escaping the fact
that global rates will continue to move higher this
year. The Vietnamese banking sector is heavily ex-
posed through the high degree of dollarisation in the
banking system. Higher dollar deposit rates feed
through to the dong deposit market very quickly. And
loan rate increases are lagging deposit rates. We
believe that the interest rate spread is starting to fall
which will have a direct and negative impact on profit
margins. Of course with the high growth rates profits
will continue to increase, but margins may fall and
the quality of earnings will deteriorate.

Our sector view

We suspect that the momentum that has carried
banks this far will ebb further over the summer, lead-
ing to a gradual correction in prices. The Sacombank
listing threatened to release about US$200 million in

additional bank paper on to the markets, leading to
some switching and selling as investors make room.
The postponement of part of this issuance until the
year-end has stabilised sentiment for now. There is a
further downside risk of 5-10% in this sector until
September. From the end of Q3, however, a minor
year-end rally in anticipation of the equitisation of
Vietcombank next year, the APEC summit and WTO
membership would not surprise us. We see that as
the last opportunity for long term holders to take profits
and exit the sector. A shake-out awaits next year.

In 2007, we expect to see a large increase in supply
with the equitisation of Vietcombank, MHB and pos-
sibly BIDV. These three banks alone could add be-
tween US$3-4 billion in market capitalisation to the
OTC market post-IPO. Currently the combined mar-
ket capitalisation of the equitised banking sector
shares adds up to about US$2.5-3 billion. This wall
of supply will almost inevitably lead to a de-rating of
the sector with valuations coming down to a more
reasonable level. Even with strong profit growth ex-
pected to continue this de-rating will almost inevita-
bly lead to lower share prices in the sector.

We recommend that investors reduce exposure to
the sector on price strength. There may be a trading
opportunity in the sector later this year but on fun-
damental grounds we believe the sector is substan-
tially overvalued on a P/E basis. Given rising inter-
est rates we also feel that the chance of major posi-
tive earnings surprises in the sector is lower than
last year.

We beleive that share prices in the sector have al-
ready hit their medium-term high and while trading
opportunities will appear in the next few months buy-
ing on fundamental grounds is not justified yet.

Source - Reuters, brokers

Chart 3 - Share Price Performance
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Characteristics of the Vietnamese banking industry

(1) Very low market penetration

There are only about six million bank accounts in
Vietnam, five million of them for individuals which
amounts to a penetration rate of about 6%. In reality,
the effective potential market size is about  20 mil-
lion or treble the current penetration level. That is the
size of the AB socioeconomic class in Vietnam.

Even so, if we compare this to the internet and mo-
bile penetration rate of 14% and 12% the number is
rather low. The reason is simple: the distribution and
infrastructure of banking services is very poor relative
to the telecommunications industry, which has vir-
tual national coverage. By contrast, banks are al-
most unheard of in secondary cities and rural areas.
With a low urban population of about 29%, banks
simply don’t have easy access to over 70% of the
population.

There are other reasons, of course. Until recently the
government had encouraged a cash economy by pay-
ing state employees in cash; there is a traditional
distrust of banks; the banks themselves have done a
poor job of providing services to the retailing public;
and small businesses too are poorly served by banks
unwilling to give them large loans unless they have
the collateral to back it up.

Of course the banking industry is growing rapidly
with both deposits and loans expanding at high,
double-digit growth rates per annum. And some banks
such as Vietcombank, ACB, Sacombank, and
Techcombank are making a determined effort to court
the retail market.

In our opinion the Vietnamese banking market has
eight key characteristics:

(1) Very low market penetration

(2) Rate of growth in both loans and deposits far
exceeding GDP growth

(3) A highly concentrated but highly fragmented
banking market

(4) Heavy handed regulation with restrictions on
foreign banks

(5) Lack of transparency concerning quality of
lending

(6) Heavily undercapitalised

(7) Narrow revenue base and few product offer-
ings

(8) Unknown quantity of non-performing loans

Whilst some of these characteristics may be alarm-
ing they are typical of a developing economy. What
is exciting, however, is that the growth potential is
fuelled not simply by the rapid rate of GDP growth
but more importantly by the low level of current mar-
ket penetration.
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(2) Rate of growth in both loans and de-
posits far exceeding GDP growth

Credit growth in Vietnam has been expanding at a
breakneck speed these last few years. Not surpris-
ingly given heady GDP growth. Nonetheless, the
sustained rate of increase over several years has
raised eyebrows at international bodies such as the
IMF and World Bank. They like their credit growth at
room temperature, rather than piping hot.  Well pip-
ing hot is what they’ve got. In fact, the state-owned
banks saw credit grow at an annual average rate of
24% over the past five years.

Given the inability of some bankers to distinguish a
good credit risk from a bad one (assuming they have
a choice) this is not entirely a good thing. Hence the
international sigh of disbelief that such stellar credit
growth has been accompanied by a falling NPL ra-
tio. Not on your Nelly say the foreigners.

According to some economists a 7% GDP growth
rate can accommodate an annual credit growth rate
of about 14-20%, roughly a factor of two without
generating a lending bubble. However, credit growth
rates above that level for any extended period of time

are unhealthy for an economy. Admittedly credit
growth rates have been falling for the last year down
to about 15% as the central bank has tried to rein in
credit departments.  So far this year in fact lending
has expanded at only about 16% nationwide and only
9% in HCMC. HIgh interest rates seems to be having
an effect at last.

Going forward we suspect that the speed of credit
growth may well start expanding again as WTO be-
comes a reality. One bank has forecast that credit
could grow at 35% per annum over the next five
years given sufficient access to capital. While the
better banks could probably cope with this, the temp-
tation for others to take on too much risk is high.

(3) A highly concentrated but highly frag-
mented banking market

Four state banks have carved up 70% of the loan
market while forty-odd joint-stock banks and a host
of foreign banks scrap for the remaining 30%. Com-
pare this with the US where the ten biggest commer-
cial banks control only 49% of the country’s banking
assets, up from 29% a decade ago.

Chart 4 - Growth of Deposits and Lending Chart 5 - Deposit, Lending and GDP Growth

Source - VinaCapital Source - VinaCapital
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Thus, at the top tier, the market acts like an oligopoly,
while beneath the surface there is a holy war going
on as mite-sized private sector banks scrap for the
rest. Since the market itself is growing so fast this
may not seem so bad. The state banks are also
slowly bleeding market share. Even so things look
very lopsided.

Enter the State Bank of Vietnam (SBV), concerned
about the fragmented nature of the private sector
banks. They will introduce new regulations to force
another round of consolidation in the near future. One
way of doing this is to set high hurdles for any new
established bank before it can get a license. All banks
will need to have chartered capital of VND 1 trillion
($62.8 million) which is exceeded by the existing
capital of only the very biggest JSB’s such as ACB
and Sacombank. All other existing banks fall far short
and will need to scramble for new capital or merge in
order to meet the new requirements. And thats just
the first round. From next year the SBV has circu-
lated a draft proposal to raise the minimum capital
level to about US$300 million. And there you have
the consolidation trigger. 50% of the JSB’s face merger
or takeover.

They will also have to demonstrate experience in
banking governance. Banks will need to commit to
Basel 2 standards from either 2008 or 2010. One of
the key issues is the regulation of key stakeholders,
such as a bar on lending to stakeholders or their
affiliates. This is to prevent corporations from using
their own banks as private piggy-banks. Currently a
corporate of family can own up to 40% of a joint-
stock commercial bank.

One reason for the concern is that large corporations
such as the giant utility Electricity of Vietnam (EVN)
and the Vietnam Insurance Corporation are chomping
at the bit to set up banks. The EVN currently holds a
40% stake in An Binh Urban Joint-Stock Commercial
Bank. The SBV hardly welcomes new entrants in an
already overcrowded marketplace unless they have the
size, experience and funds to help the consolidation
process.  And they are also wary of conflicts of interest
from large corporations owning pet banks.

(4) Heavy handed regulation with restric-
tions on foreign banks

The government still exerts strong control on the
banking sector in two ways. Directly, through various
regulations and restrictions which govern how they
conduct business and strictly licensing the type of
businesses they can enter; and indirectly through
the interference of a myriad of agencies and minis-
tries, both local and national, who want to have a say
on how scarce credit resources are allocated.

The state-owned banking system is trying to shift
from directed policy lending to a commercial sys-
tem. But the transition is proving slow and painful.
Given the legacy of state control at both national and
local level it’s hardly surprising that the state-owned
banks routinely complain about interference in their
lending decisions and overall management. It seems
that banking is too important to be left to bankers.
The culture of social and political lending is still domi-
nant amongst local officials and bureaucrats,  as is
the idea of consensus building and consultation be-
fore decisions are taken. Neither works well when
you are trying to create a dynamic and profitable bank-
ing system in a hurry.

To be fair, the problem has been recognised and
things are getting better. With the proposed re-
organisation of the SBV for example, fewer local
branches should reduce the amount of day-to-day
noise coming in to credit departments. Local authori-
ties will have less leverage in leaning on banks with-
out the local central bank office to back them up.
And the recently announced decree allowing for 100%
foreign-owned bank branches will finally set the stage
for a level playing field for foreign banks. However,
without eliminating limits on branch openings and
mobilisation of dong deposits (currently limited to
350% of total capital for foreign banks) some painful
shackles will remain.

Source - BIDV

Chart 7 - Lending market share between
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Chart 6 - Deposit market share between
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Source - BIDV
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(5) Lack of transparency concerning
quality of lending

Lending decisions in Vietnam are still based more
on relationships than cash flow. The assessment of
loan customers is usually driven by the relationship
with the bank and the size of the collateral being
offered. Cash flow driven assessment and qualitative
analysis is reserved for large private sector custom-
ers only. Amongst the large banks only ACB bank
uses DCF analysis across their entire customer base.
The problem is partly due to outside interference in
the decision making process and partly due to a lack
of professional guidance. The absence of  IT infra-
structure to support professional credit analysis is
another major factor.

Another issue is exposure. Most banks lend a lot of
money to a fairly narrow base of customers. The top
30 state-owned corporations probably account for over
half of the state banks lending books. The private
sector joint-stock commercial banks (JSCBs) are no
different.

Good information is also scarce. Getting someone’s
credit history in Vietnam is often an exercise in futil-
ity. Banks don’t share much and the state credit bu-
reau only carries the history of the very largest lend-
ers. Lack of credit information is probably the single
greatest hurdle standing in the way of the develop-
ment of a proper retail market. Currently only about
11 out of every 1000 people in Vietnam have a credit
history, a penetration rate of about 1%. There is talk
of setting up an independent credit agency this year
to fill the information gap. Things are getting better
but progress here is slow.

(6) Heavily undercapitalised

One of the legacies of state ownership is a severe
shortage of capital at the state banks, a quality shared
by private sector commercial banks as well. Govern-
ment restrictions on equity holdings combined with
a bond market that hardly functions has made rais-

ing chartered capital very difficult for banks.

Average capital adequacy ratios (CAR) in amongst
Vietnamese banks stood at 4.5%  at the end of 2005.
This compares with an average CAR of 13.1% in Asia-
Pacific and 12.3% in Souteast Asia. Admittedly with
large scale raising of capital this year this number is
improving. With most of the state banks well below
the minimum 8% capital adequacy ratio for Tier 2
capital, lack of access to the international capital
markets has constrained their growth. And this valu-
ation is anyway based on a vary generous reading of
their NPL’s.

The  JSCBs are in  only  a slightly better state with a
handful able to cross the 8% hurdle rate. The rest
are pitiful. And given that the domestic capital mar-
kets are still in the fledgling stages, raising new capi-
tal has been the biggest headache for all banks. The
stronger JSBs have responded partly by selling shares
to foreign strategic partners. Vietcombank and BIDV
have both issued dong denominated domestic bonds
in the last six months at a 1-2% premium to sover-
eign debt. BIDV has obtained an international rating
in preparation for a stock market listing and possible
overseas bond series.

Sacombank has raised some equity recently and
most of the top tier of JSCBs have raised their capi-
tal substantially in the past twelve months. Further
down the line, where profitability is lower and capital
particularly skimpy the options are more limited. The
SBV is chary of allowing smaller banks to raise capi-
tal from foreign investors.

Agribank, the behomoth currently has chartered capi-
tal of  $400 million. Vietcombank, the second largest
bank by assets, has chartered capital of US$487 mil-
lion, BIDV about $240 million. Amongst the JSCBs
Sacombank has chartered capital of US$118.6 mil-
lion and ACB has capital of US$68.7 million. In re-
cent years the top nine have been raising capital by
about 40% annually. Going forward all of the banks
have substantial appetites for raising further capital,
to shore up their Tier 2 capital base to bring them
over the 8% CAR hurdle by 2010.
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Chart 8 - Average CAR (%) Of 4 SOCBs In 2004 Chart 9 - Chartered Capital of Banks 2006

Current (end 1-H) Projected -end 2006 Increase
ACB 1,100.05 1,100.05 0
Sacombank 1,899.47 2,420.00 27%
Eximbank 815.32 1,200.00 47%
Southern Bank 580.42 1,200.00 107%
EAB 600.00 880.00 47%
SaigonBank 600.00 620.00 3%
OricomBank 363.50 630.00 73%
HDB 300.00 500.00 67%
An Binh 500.00 990.00 98%
Gia Dinh 80.00 300.00 275%

Source - SBV
Unit - VND Bn
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(7) Narrow revenue base and few prod-
uct offerings

Most Vietnamese banks make money from loans.
And that’s basically it. Compare that to Western
banks that make about a quarter of their income
from fees – credit card fees, lending fees, arranging
fees, etc. – and most have branched into wealth man-
agement. Well, not in Vietnam. Some banks like
Vietcombank ACB and Sacombank do of course gen-
erate good fees from remittances but the fee-paying
retail market has barely been touched at all. To be
fair this is tied into the lack of availability of credit
history: banks don’t like lending to strangers they
know nothing about.

The state banks are generally geared to the large
corporate and state-owned sector, providing syndi-
cated loans for utilities, infrastructure projects, heavy
industry and property developers. JSCBs are geared
mainly towards lending to small and medium sized
enterprises (SMEs) and the wealthier retail custom-
ers. However given their low penetration and limited
branch network they only reach a fraction of their
potential customer base. Car loans, mortgages and
house improvement loans are retail staples. And
small business loans using property as capital is the
basic model for the SME market. Only about 20% of
HCMC based SMEs have access to loans according
to a recent survey. Imagine what the rest of the coun-
try is like. In general, the Vietnamese banking model
is best described as relationship-based rather than
product-based as in international banks. Those banks
that make the transition soonest will be the long term
winners.

(8) Unknown quantity of non-performing
loans

If you were to believe the State Bank of Vietnam (SBV)
statistics the non-performing loans problem has been
largely dealt with since 2000. Amongst the state-
owned banks, non-performing loans (NPLs) have
fallen steadily from 12.7% in 2000 to 8.5%, 8.0%
and 4.47% in 2001, 2002 and 2003, respectively.
Under a new stricter definition, the official number in
2005 has risen to about 7.7%. BIDV, with an NPL
ratio of 9% is dragging the average down.

Overall,  about half of the NPL’s are on the watch list,
which is the second of five lending categories in the
new SBV scoring system. The other half fall into the
three categories below watch list which are of greater
concern. For private sector JSCBs, average NPLs
were said to be around the 1% level at the end of
2005.

Of course few believe the official numbers. Interna-
tional bodies carried out a similar exercise using
Ernst&Young and found that NPL’s in the system
using international accounting standard definitions
came to about 15-20% of outstanding loans in the
state-owned sector. This number is conservative due
to limited data; a figure between 20-25% is probably
a fairer estimate.  In this respect the slow develop-
ment of the banking industry is a blessing in dis-
guise, things could be a whole lot worse. The worry
is that the gap between the official version and the
real picture is large and may indeed be growing. What
saves us from a real catastrophe is the robust prop-
erty market and a generally healthy economy.

Source - VinaCapital Source - VinaCapital

Chart 10 - Banking NPLs 2005 Chart 11 - Banking Lending by Industry
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In the early years of the new millennium there were
some efforts by the government to resolve NPLs. In
2001-2003 the government injected a large amount
of money into the state owned banks to enable them
to write down their NPLs. The banks worked through
the problem, Incombank for example wrote off about
VND5 trillion (US$312 million) worth of bad debts in
2004 alone.The downside to this approach of course
is the moral hazard. A blank check from the govern-
ment may solve the immediate problem but doesn’t
change the lending culture that gave rise to it in the
first place.

Most NPLs are generated by state-owned enterprises
(SOEs) refusing to pay their obligations to state-owned
banks. Pre-equitisation is a favorite time to write off
or simply clear out these loans. That way SOEs can
start their new life in the private sector unencumbered

by debts. This is just too bad for the banks unless
the government coughs up. Usually it does. Out of
resolved NPLs from SOEs, 36% were paid out by
state budget sources, 40% were dealt with by risk
provision funds and 24% by the liquidation of assets.
The last option is a tricky legal prospect and seen as
not very polite. One major reason for the fairly pain-
less partial clean-up was the fact that land prices
skyrocketed in 2001-2003. This enabled banks to sell
off collateral land use rights and buildings at a profit
on the rare occasion they did actually get their
maulers on the loot.

So apart from asking the government to honor the
SOEs’ commitment and trying to seize collateral
there is precious little banks can do. There is not yet
an effective secondary market for bad debt, although
attempts to kick-start one are ongoing. There are very
few NPLs sale and purchase transaction taking place.
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Banks Life Insurance Non Life Insurance Broking
Penetration 8.0% 0.73% 1.25% 0.1%
Top 4 market share 68% 97.3% 86.5% 56%
Number of players 82 8 16 15
Foreign and Joint-venture share 16% 61.6% 5.7% 0%
Supervised by SBV MOF MOF SSC
Restrictions on new entry High Medium Medium High
Restrictions on foreigners High Low Low HIgh

The most telling way to look at the Vietnamese bank-
ing environment is not in comparison with its regional
peers, but rather with a domestic success story –
the life insurance sector. Since 2001, the insurance
sector has managed to increase its effective pen-
etration from 1% to over 10%

What lies behind this spectacular success?

An open market, good products, good distribution,
good marketing and most importantly customer trust.
By contrast, the banking sector is not open, does
not yet offer a full product line-up with mass market
appeal, has limited distribution capability, is not good
at marketing and has yet to win the public’s trust.  Of
course the task is a lot harder because the insur-
ance companies only want some of your money while
the banks want all of it.

Dig a little deeper and we find a benign government
stance towards the life insurance sector played a
key role in its development. A liberal early stance
towards licensing new players followed by stricter
controls to ensure the market did not become too
crowded. Once licensed there were few restrictions
on foreign firms entering any segment of the market
leading to a level playing field. This led to tough com-
petition, a more commercial business environment
and rapid market growth benefiting all players. Life
insurers lost no time in creating an enormous distri-
bution system comprising armies of agents nation-
wide. And paying them to produce.

Business environment for the banking sector

Banks have been shackled by a less benign regula-
tory environment. The SBV has tightly controlled
everything. This has applied to all market players and
ensured a slanted playing field by restricting foreign
banks to certain niche market segments.  As for ex-
isting players, the state-owned commercial banks
(SOCBs) are on a tight leash and government offi-
cials frequently weigh in on lending decisions.  Fun-
nily enough, the one thing they did not restrict suffi-
ciently early enough – the number of new JSCB li-
censes – has only made matters worse. In the mar-
ket segments not dominated by the SOCBs there
are too many banks chasing too few customers. This
highly fragmented second tier banking market has
prevented the emergence of scaleable business mod-
els able to challenge the big four.

The success story in the life insurance sector illus-
trates the potential of the banking sector as the regu-
latory climate becomes more commercial. Realisti-
cally this cannot happen overnight. The government,
and the SBV in particular, are too heavily invested in
every respect to ever let go completely. We can live
with that, especially since most Asian governments
follow a similar line. But what is necessary is that
the government keep a discreet distance from the
operating side of the banking business.

Chart 12 - Financial services

Source - VinaCapital, SBV, VN Express

The insurance hare and the banking tor-
toise
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In fact over interference is not the main obstacle. The
real problem is that the authorities have approached
the sector in a hydra like fashion. In other words in-
terfered without a strategy. They clearly want a strong
credit market able to provide for Vietnam’s invest-
ment needs. However they also want to get there
without inflicting too much social pain. You can’t have
both. This tug of war between powerful interests
groups has stymied the drive for reform since 2001.

As a starting point, the important thing is to gauge
the government’s preferred outcome for the banking
sector and determine whether that outcome would
be attractive to investors.

Cleaning up the existing NPL mess is in fact the
easier task. In fact the job is about half done already.
But preventing SOCBs from adding to the pile of rot-
ting debt by constantly issuing new dodgy debt has
always been the harder part of the equation. JSCBs
have their own bad debt problems; locked out of the
mainstream lending markets by the SOCBs, some
of them have taken on too much lending risk.

Changing lending practices means (1) enforcing com-
mercial best practice and (2) preventing outside in-
terference in the lending decision. As this interfer-
ence often happens at the local or regional level,
centralised enforcement of a common lending code
is crucial. In short, rewiring the culture of the SOCBs.
Reducing the social role of the big banks so that
they can get on with the business of actually earning
a return is also a necessity.

The government’s strategy

After a long period of hesitation and hints of action
the government has come up with a fast-track roadmap
to liberalise the financial sector by 2010. Under the
roadmap all SOCBs, except for the Bank for Agricul-
ture and Rural Development (Agribank), will be
equitised by 2010. They are serious this time be-
cause frankly they have no choice. The date, agreed
under the BTA with the Americans, will mark the mar-
ket opening of the financial sector and is non-nego-
tiable. In other words, no wiggle room.   

Under the roadmap, the state will retain a controlling
stake in the banks but its holdings will be quickly
reduced to 51%. Foreign ownership will account for
a maximum of 30% of total shares, while each stra-
tegic foreign institutional investor currently allowed
to hold 10-20% at most. The 20% limit may be even-
tually erased but the 30% cap will stay for the time
being.

So far, the government has given licenses to allow
the Bank for Foreign Trade of Vietnam (Vietcombank)
and Mekong Housing Bank (MHB) to go public. They

are expected to have IPOs sometime early in 2007.
The other two, BIDV and Incombank, will follow suit
in 2008 or 2009.

The licensing process is twin tracked with a license
needed from both the SBV and the State Securities
Commission (SSC). Getting the nod from one is no
guarantee that the other will follow suit. The SSC
apparently kept Sacombank waiting a long time. They
are expected to give BIDV the same treatment. Now
that the licenses have been given, both Vietcombank
and MHB are looking to hire advisors to strengthen
operations and guide them to the market.

The SOCBs are anxious to jump into the market
quickly in order to address their acute capital prob-
lem ahead of 2010. As of July 2005, the SOCBs had
a combined registered capital of only VND18.47 tril-
lion (US$1.2 billion) and average capital adequacy
ratio of only 4.4%. By end 2005 this had improved to
VND 21trl and 6% respectively. But with loan books
rising by 15% per annum this year they will have to
increase capital by a similar amount just to maintain
their current CAR level. The state owned banks need
to cross the 8% safety level comfortably in order to
allow some international activity.

Since the summer of 2005 the banks have all been
busy raising capital. Of course raising it is one chal-
lenge. Not losing what you have is another. Here the
SOCBs have a problem: their customers. Most of
the 5,500 SOEs in Vietnam are clients of the four
SOCBs, and many of these enterprises are strug-
gling. As a result, the four SOCBs run great risks
providing unguaranteed soft loans without any guar-
antee to the state sector.

JSBs, which were set up in the 1990s, are not im-
pacted by administrative burdens like the SOCBs.
Thus, they are more flexible and can adapt to market
conditions more easily. However, they have puny lev-
els of chartered capital, and so cannot provide large
loans. Unlike the SOCBs, they have fairly low rates
of bad debts and outstanding letters of credit, even
though it is difficult to completely evaluate the qual-
ity of their loans because of poor reports and a lack
of transparency.

Basel 1 will be in effect until 2010, when the stricter
Basel 2 standards for corporate governance will be
introduced. The government will have to introduce fur-
ther legislation before then to force banks’ compli-
ance, particularly at the ownership level. This may
create some buying opportunities amongst the JSCBs
as families are forced to reduce their stake.
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Chart 13 - SBV latest draft reforms
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State Bank of Vietnam – Freeing the ti-
ger

In theory the central bank enjoys a wide remit. In
practice it can’t do much without a legion of agen-
cies and ministries throwing in their penny’s worth of
advice. The central bank, the SBV, currently acts as
the sole supervisory and regulatory body for the bank-
ing sector. It also owns the state-owned banks. And
sets interest rates.

The SBV was broken up in 1988 and assumed an
enhanced regulatory role, with commercial activities
shifted to other institutions. The central bank still
maintains a huge network of 61 branch offices. There
is a widespread delegation of powers to the provin-
cial branch level, amounting to effective collusion with
local politicians to drive bank lending policies. Cut-
ting down and limiting the autonomy of these branch
offices is a key and necessary reform.

There is currently much debate about the future role
of the SBV. Many international agencies, notably the
World Bank have questioned the dual role of the SBV
as key shareholder in and regulator of the state-owned
banks. There are also noises from the SBV itself
complaining about outside interference in the imple-
mentation of monetary policy. The IMF has been a
critic, citing a lack of transparency and poor execu-
tion.

There is a clear need to separate the various roles of
the SBV and give it increased autonomy in those
areas such as monetary policy and regulation of the
banking sector, which are clearly in its remit. The
SBV also needs to be free of its role as custodian of
the state’s shareholdings in the banking sector.  The

SBV sees several key roles for itself in the future:
compiling and executing monetary policy, ensuring
stability of the credit institutional system, act as a
regulator to the banking system. In order to achieve
this it needs legislative backing to clearly define its
relationship with the National Assembly, government
and all government agencies. In simple terms stop
the incessant interference from other parties so that
the SBV can get on with the job. After all, if the cen-
tral bank is not allowed to set interest rate policy and
regulate the banking sector without being leaned on,
what hope is their for individual banks to lend money
without getting the same treatment.

To this end the SBV has submitted a proposal to
amend the State Bank Law and accompanying de-
crees to clarify matters and hopefully set them free.
SBV branches at the regional level would be consoli-
dated.  The intention is to rework the credit law and
separate out the supervision and management roles
of the SBV by 2008. The bank supervision division of
the SBV will be strengthened and eventually spun off
to form an independent government agency. Mean-
while the ownership role will be transferred to the
Ministry of Finance (MOF) or some other dedicated
agency. We believe that the sooner the central bank
gets out of the ownership game the better.

Another issue is the lack of cooperation with the MOF
on key issues such as bad debt and bank equitisation.
MOF has often written off state-owned companies
bad debt without consulting the banks. And the State
Securities Commision (SSC),  the stock market regu-
lator often stalls on  issuing licenses for banks to
list. The two don’t play well together.

Source - VinaCapital
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Regulatory environment – Meeting in-
ternational standards

There are a myriad of regulations and decrees cover-
ing almost every aspect of the financial sector but
we would like to look briefly at just three topics:
progress removing restrictions from foreign banks,
meeting international banking standards and the treat-
ment of NPLs.

The Law on Credit Institutions of December 1998
(amended June 2004) provides the legal framework
for the banking sector. Article 14 allows any
organisation that satisfies relevant conditions to op-
erate banking operations in Vietnam provided it is
issued with a licence by the SBV. Not all licenses
are the same, though, and in practice the law allows
four types of private sector banks (three types of for-
eign banks) to operate in Vietnam:

(1) Joint-stock commercial banks

(2) Foreign bank branches (FBB)

(3) Joint-venture banks

(4) 100% foreign invested branches (FIB)

Previously, only the first three types were possible
as the government delayed issuing the necessary
supporting regulations to allow banks to set up 100%
foreign invested branches. This has now been solved
by the publication of Decree 22 in February this year.

So what’s the difference between a foreign bank
branch and a foreign invested branch? The FBB is a
dependant subsidiary of a foreign bank while an FIB
is established as a separate Vietnamese legal en-
tity. An FIB can only have foreign investors and a
foreign bank must control at least 50% of the char-
tered capital. The important difference lies in the scope
of business, as an FIB can be treated the same as a
Vietnamese bank. Sounds like a level playing field
but let’s wait and see how it operates in practice.

All three types of foreign bank (JVB, FBB and FIB)
can now be licensed for 99 years, up from the previ-
ous 20-30 years. One issue is whether an existing
FBB can be converted into an FIB directly and so far
it seems not. Any bank wanting to make the conver-
sion would probably have to reapply for all licenses
and re-register under the new structure. No doubt a
time-consuming and expensive task.

With regard to meeting international banking stan-
dards, the government has appeared to follow WB
recommendations to provide the necessary frame-
work for an integrated financial system as required
under WTO rules. And so in the last few years some
of the necessary legislation has been pushed into
place. We are nearly there now.

The government issued Decree 74 to counter money-
laundering activities and amend regulations on de-
posit insurance. Under the Deposit Insurance Decree,
deposits of VND50 million receive insurance protec-
tion, up from the previous VND30 million. The Na-
tional Assembly Standing Committee also approved
the Foreign Exchange Ordinance, which is expected
to pave the way for an open, liberal and transparent
foreign-exchange market.

The SBV currently is circulating a draft to force banks
to have a minimum capital of US$63 million by the
end of this year and US$330 million from the end of
next year. And move towards meeting Basel 2 gover-
nance standards by 2008 or 2010. The draft also
would also oblige all bank owners to have extensive
operating experience and adhere to international cor-
porate governance standards as a way of preventing
inexperienced or unsuitable entities from getting a
banking license. For the time being a corporate or a
family can own up to 40% of a joint stock commer-
cial bank. An Binh bank is 40% controlled by the
Electricity of Vietnam (EVN) while Southeast Asia
joint stock commercial bank is 40% controlled by
family interests.

On the NPL’s, the central bank issued Decision No.
493 to reclassify bad debts and risk reserves closer
to international norms. So far, three state-owned
banks (SOBs) claim to have successfully reduced
their bad debt ratios to less than 5% in accordance
with the new rules. Too successfully in fact, but more
on this later. Overall the regulatory authorities are
making an effort to converge with international stan-
dards in the financial sector, but with WTO member-
ship and the 2010 deadline looming, time is not a
friend.

One of the more irksome regulations Decision No
888/2005/QD-NHHN issued on 16 June 2005 re-
quires that banks set aside capital of at least VND20
billion (US$1.25 million) before setting up a new
branch. This has restricted the expansion of Viet-
namese banks and has led many of them to expand
by opening sub-branches which face no such capital
requirements.

And foreign banks are still allowed to raise dong de-
posits only to a ceiling of 350% of their chartered
capital. In effect this locks them out of the domestic
deposit market and is the most important impedi-
ment for their expansion plans.
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Interest rates – Deposit and loan rates

The government has gradually liberalised interest
rates since 1996. Currently deposit rates are set by
the SOCB’s as they control 70% of the lending mar-
ket. However despite liberalisation both deposit and
lending rates have been somewhat inelastic in rela-
tion to demand. Loan margins are still thin and while
this works to the advantage of the larger SOCBs,
they have been a major disadvantage to the smaller
private sector banks. Recently, though, competitive
forces have begun to play a strong role in the setting
of rates as banks scramble to attract new depositors
and avoid losing existing ones. Customers have be-
come very market savvy and are prone to switch ac-
counts to follow higher rates.

Prime interest rate guidelines are issued by the SBV.
In practice the four SOCBs have operated as a cartel
to set the ceiling interest rate for 6 and 12 month
deposits. This is then the base for other JSCBs to
set their own deposit rates with the allowed variance
not to exceed 0.05% per month for a deposit with the
same term. There are ways around this of course.
The JSCBs simply offer a higher interest rate for the
7, 9 and 11 month’s deposit which are not covered
by any agreement. Here the variance can be up to
100 basis points compared to the base set by the
SOCBs. Recently this cartel has broken down as all
banks scramble to raise capital.

Interest rates are on the rise and will move higher
during the 2-H of 2006. Because of the high level of
dollarisation in the banking system the SBV has to
follow the Federal Reserve interest rate movement
closely. As US rates go up so must Vietnam follow
to avoid a shift out of dong deposits into dollar de-
posits.

Accordingly, in 2005, the central bank pushed up ad-
justed recapitalisation and rediscount interest rates

three times and primary rates twice. The
recapitalisation rates rose from 5% to 5.5 per cent,
the rediscount rate from 3% to 3.5%, and the prime
rates from 7.5% to 7.8% per annum. Commercial
banks’ interest rates for dong deposits rose by 0.48-
0.63% per annum and for dollar deposits by 1.25-
1.5% year-on-year (y/y). The trend has continued this
year.

So far this year deposit and lending rates have been
rising about 4-5 basis points a month, with US dollar
interest rates obviously following on from the Federal
Reserve’s tightening policy. The SOCBs met recently
to try holding 12-month deposit rates at 8.4%, but
this is unlikely as the demand for deposits is too high.
A previous attempt to impose a deposit rate ceiling a
few months ago broke down and we believe this sec-
ond effort will suffer the same fate. Phuong Nam Bank
has been offering 4 and 11 month CD’s with a rate of
9.12% and 9.72% respectively. Larger  private sector
banks such as ACB are currently paying up to 9.18%
for 12-month deposits.

Fierce competition amongst domestic banks to at-
tract deposits is another factor in pushing up deposit
rates. Deposits in the banking system are up 30% in
the first half. One key reason for this deposit raising
frenzy is the lack of an efficient and active interbank
capital transfer market. There is no effective market
for deposit rich banks to lend to banks that need it.
Relationships rather than profit drives the interbank
market. The surplus capital simply sits there. And
banks are forced to compete with each other to raise
deposits just in case they might need it. Instead of
simply lending the excess to each other.

The central bank is getting nervous and has warned
banks to lay off raising deposit rates. So far nobody
is listening. Frankly speaking the SBV would be bet-
ter off encouraging the further development of the in-
terbank lending market based on commercial prin-
ciples.

p g
Banks Currencies Deposit Interest Rate Lending Interest Rate*

3 mths 6mths 9 mths 12 mths 6 mths 12 mths 2 years 5 years

Vietcombank USD 3.80% 4.00% 4.10% 4.50% 6.90% 6.90% 7.45% 7.45%

BIDV USD 3.80% 4.20% 4.10% 4.65% 7.50% 7.50% Sibor +  2.2%

Techcombank USD 4.10% 4.40% 4.40% 4.90% 7.5% + floating

ACB USD 1.20% 1.20% 1.50% 1.50% Sibor + 1.8%

Average 3.23% 3.45% 3.53% 3.89% N/A

Vietcombank VND 7.44% 7.80% 8.04% 8.40% 10.20% 10.32% 11.64% 11.64%

BIDV VND 7.56% 7.80% 8.04% 8.40% 12.00% 12.00% 11% - 12% 11% - 13%

Techcombank VND 8.40% 8.64% 9.00% 9.24% 13.44% 13.44% > 13.8%

ACB VND 8.16% 8.40% 8.58% 8.70% 11.64% 12.24% 12.36% + floating interest

Average 7.89% 8.16% 8.42% 8.69% 11.82% 12.00% N/A

Chart 14 - Vietnamese Deposit and Lending rates

Source - Bank websites

* Lending rate is considered on case by case basia
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Both factors have led to a rise in deposits and a fall-
ing interest rate spread between deposits and loans.
For many banks, there is usually a two month lag
between the time deposit interest rates rise and the
process of raising loans rates is complete. Even then
only floating rate existing loans can be adjusted. The
fixed rate increase can only apply to new loans. Be-
cause of these factors the interest rate spread tends
to narrow in a rising interest rate cycle with a fairly
immediate effect on profit margins.

Interest spreads are narrowing
Currently, large corporate customers can generally
borrow from the banks at a rate of about 0.75-1% per
month (9-12% per annum). For most SME and pri-
vate customers loans rates run in a range of about
0.9-1.3% per month (or 10.8-15% per annum ). Ac-
cording to some SBV officials the average lending
rate for large corporates is somewhere between 9
and 9.5%. We wonder if this can really be true as the
interest spread in this key segment would be under
100 basis points already and falling fast. We sus-
pect that the average lending rate for the large bor-
rowers is somewhere closer to 10% (albeit lower for
the state owned banks). But with the development of
the corporate bond market the pressure to keep lend-
ing rates down will only increase as banks compete
with the capital markets to keep large corporate cus-
tomers. Larger enterprises  can issue bonds with a
coupon of 9.5-10%, undercutting the rates offered by
many banks.

Interest rates are likely to drift upwards in 2006 and
2007 as the global interest cycle reacts to the end of
zero rates in Japan and higher inflation everywhere.If
Vietnamese banks are unable to pass on these higher
rates to borrowers then spreads and margins will fall.

Developing the capital markets

Banks need more tier 2 capital and bonds will pro-
vide the bulk of that. However with the bond market
in its infancy there are still major constraints on the
banks’ ability to raise sufficient capital quickly to reach
the 8% capital adequacy ratio they crave.
Vietcombank issued a domestic bond in December
and BIDV has also recently carried a domestic issu-
ance. Both have been very well received but there
needs to be much more of these as all Vietnamese
banks suffer from a chronic shortage of capital.

The infrastructure for developing the bond market
is still not in place. HSBC is only now offering to
provide a pilot rating scheme to enable potential in-
vestors to gauge the creditworthiness of various bond
issuers. Fitch and Moody’s have also dipped their
toes in the market, rating Sacombank and BIDV re-
spectively. However rating services are horribly ex-
pensive and there needs to be a domestic agency to
offer these services at prices most banks can afford.

Another key hurdle lies with interest rate guidelines
in place at all maturities along the yield curve. This
prevents risk weightings and effectively bars smaller
or weaker banks from coming to the market to is-
sue capital whilst compensating for the higher risk
by offering higher coupons. Currently the coupon on
the 5-year bond is benchmarked at about 8.75%,
the 10-year at 8.95% and the 15-year at 9.25%. The
government is proposing to lift these guidelines but
while they remain the bond markets will not be a
likely source of finance for most of the smaller JSCBs.

Source - The State Bank of Vietnam

Chart 15 - Monthly Prime Interest Rates of VND
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Chart 15 - Monthly Prime Interest Rates on VND Chart 16 - Annual Prime Interest Rates on VND
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The Vietnamese banking system can be divided
into three distinct tiers: the state-owned sector, the
joint-stock banks and foreign-owned banks. As of
2004, the state-owned sector controlled just over 75%
of the deposit market and slightly less than 77% of
the loan market. Their market share has been dip-
ping of late as the private sector has taken a bigger
bite. The JSCBs have improved their share of the de-
posit market steadily to 13.2% in 2004, while their
share of the loan pie has also risen to 11.6%.

While numbers are not available for last year all the
evidence would suggest a further decline in the share
of the state owned banks. This is  especially true for
dong deposits as the joint-stock banks have tended
to offer higher deposit rates to attract new money.
Total deposits in the banking system grew at an av-
erage annual rate of about 25% between 2000 and
2004, whilst loans rose by an average annual rate of
31.5% over the same period.

Banking sector overview - A three-tiered markett
In 2005 loan growth rates fell back and are believed
to have expanded by about 22.5% as the SBV reined
in credit expansion. Deposits last year grew by 25%.
So far this year deposits have been growing by 30%
while credit growth has slowed further to 15%.

All of this heady expansion has enabled banks to
grow assets and earnings at a very rapid rate un-
derpinned by strong economic growth and sharp
increases in property prices, particularly in the
2001-2003 period. This enabled the SOCBs to
largely overcome their NPL problem with some
generous help from the government. Some experts
have questioned whether this period of heady
growth has in fact stored up problem loans that
will be exposed during an economic downturn.

Source  - Economist Intelligence Unit

Source - VinaCapital

Chart 18 - Total Deposits Received

Source - VinaCapital

Chart 19 - Total Outstanding Loans
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(Unit USD bn) 1997 1998 1999 2000 2001 2002 2003 2004 2005f 2006f 2007f 2008f 2009f
Bank loans (Unit USD bn) 4.5 4.8 5.6 6.8 8 10.2 13.3 17.4 20.3 24 28.3 33.7 39.6
Bank deposits (Unit USD bn) 6.1 6.8 8.6 10.5 12.7 14.5 17.3 19.0 22.2 26.1 30.4 35.7 41.8
Banking assets (Unit USD bn) 7.5 8.3 10.4 13.3 15.7 18.5 22.2 27.3 32.1 37.8 44.5 52.7 61.6
Current account deposits 1.2 1.3 1.9 2.7 3.1 3.5 4.4 4.7 5.3 6.1 6.9 7.9 9.0
Time & savings deposits 2.8 3.4 5.8 8.2 10.3 11.5 15.4 16.4 18.6 21.2 24.0 27.3 31.0
Loans/Assets (%) 59.4 58.5 53.9 51 53.3 55.4 55.4 63.7% 63.2% 63.5% 63.6% 63.9% 64.3%
Loans/deposits (%) 73.1 70.7 64.9 64.7 65.9 70.5 70.5 91.6% 91.4% 92.0% 93.1% 94.4% 94.7%
Net interest income 0.1 0.2 0.2 0.3 0.4 0.4 0.5 0.6 0.7 0.8 0.9 1.1 1.2
Net margin (Net interestincome/assets %) 2 1.8 1.9 2 2.4 2.3 2.4 2.4 2.3 2.2 2.1 2 1.9
Concentration of top 10 banks by assets (%) 95.9 96.6 96.4 96 95.8 95.78 95.75

Chart 17 - Vietnamese banking system - Economist snapshot and forecast
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State-Owned Commercial Banks

Well, there are five of them and they basically run
the show. Controlling 70% of the lending market, these
five act as an oligopoly at the top of the Vietnamese
banking market. All of these banks emerged as de-
partments of the central bank, breaking away in 1988
to form independent banking entities, although in
practice they remain tightly controlled. These banks
include:

1. Bank for Foreign Trade (Vietcombank) –
formerly the export and trade department of
the SBV.

2.Industrial and Commercial Bank
(Incombank) – formerly the industrial depart-
ment of the SBV

3. Bank of Investment and Development
(BIDV) – formerly the infrastructure depart-
ment of the SBV

4. Agriculture and Rural Development Bank
(VBARD) – formerly the agriculture depart-
ment of the SBV

5. Mekong Housing Bank (MHB) -   a relative
newcomer specialising in finance for hous-
ing projects

Their current customer bases and hence their
strengths and weaknesses are largely a carryover
form their former role within the state bank. The state
sector accumulated substantial bad debts in the years
immediately after the Asian crisis necessitating a
large injection of government capital which took place
in 2001-2003. Having been recapitalised the SOBs
have continued to grow rapidly in terms of deposits
and assets. Bodies such as the World Bank and
others have also offered considerable technical ex-
pertise in strengthening the banks’ management and
operational capabilities.  Despite progress made in
re-organising the SOCBs prior to equitisation, sup-
porting agencies have identified the following areas

that need further support before they can hit interna-
tional standards:

• Financial capacity
• Organisation and management
• Risk and liability management
• New products and services
• Management information services
• NPL resolution
• Human resources development

In other words everything. The gaps in these areas
really can only be closed with the help of strategic
investors or advisors, and  the question is just how
much knowledge transfer foreign investors will permit
in return for only a 10% (or even 20%) stake in a
bank. Vietcombank is currently in the middle of a
beauty contest to select an advisor to help with
equitisation and two foreign banks have been short
listed. A decision is expected soon.

Source - BIDV

Chart 20 - Deposit Market Share of SOCBs

Source - BIDV

Chart 21 - Lending Market Share Amongst SOCBs

Credit growth has tapered off after the heady days of
2001-2002 when loans grew at an annual average rate
in excess of 30%. The government took fright and
slammed on the brakes. Hence lending growth in the
state sector slowed down slightly in 2003 and 2004
to about 20% and 27% respectively. In 2005 the state
sector saw credit growth expand at 20-25%. This pic-
ture is a little misleading as all banks, with the ex-
ception of Agribank, continued to expand credit mer-
rily. Most loans are made to SOEs or their recently
privatised counterparties. Agriculture and manufac-
turing cover over 40% of the total, but trade and ser-
vices is the biggest single category at 44%.

Meanwhile deposit growth has been steady, ticking
along at an annual average rate of 20% for the past
couple of years, although falling somewhat from the
growth of over 30% seen in 2001-2002. With increas-
ing competition for deposits since the begining of the
year, however, the state sector has had to push up
deposit rates simply to hang to their share of the
market.
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Source: VinaCapital

Chart 22 - SOCB Lending by Industry

Capital shortage - The biggest challenge

The biggest challenge facing these banks is cross-
ing the 8% CAR hurdle rate by 2010. Basically
they need money and lots of it. Depending on the
fragile capital markets to raise all the loot won’t
work. The government, which stepped in before in
2001-2003, will have to step in again and rustle up
some dough.

Luckily they have a plan. The central bank is draft-
ing a plan to inject VND11 trillion (US$687 million)
of government money into three banks between
2006-2008.

Incombank, BIDV and Agribank have all extended
their paws. According to the central bank this in-
jection will form only part of the total VND 25 tril-
lion (US$1.25 billion) the banks will need to cross
the 8% hurdle. The balance, apart from a token
US$99 million soft loan coming from the World Bank
will have to be raised on the capital markets. Thats
about US$700 million between now and 2008. We
think this number is lowballed because it does not
take into account future asset and loan growth.
According to our models the SOBs will have to
raise USD$2-3 billion before 2010 if they are to main-
tain current growth rates and leap across the 8%
CAR hurdle with comfort.

This is quite a challenge and raises the probability
of large capital issuance shortly after listing. Of
course the advent of the corporate bond market
will be a big help. Vietcombank and BIDV have
both taken advantage of the more relaxed regula-
tory environment to raise capital in the bond mar-
kets over the past nine months. BIDV has issued
a total of VND 2.2 trillion (US$137.5 million) worth
of 10-15-year bonds. And in fact, Vietcombank has

just received permission to issue another straight bond
in the near furture. Incombank and BIDV have the
lowest levels of equity and will receive the lion’s share
of the government handout.  The issue for investors
is the need to incorporate the dilution effect of all this
bank paper on valuations.

Not to mention the overall impact on the market as
banks represent by far the largest sector in the listed
market/OTC market combined.

The future
The state sector is leaking market share gradually to
both the private and foreign sector banks. Given that
the banking sector is growing so fast this is not so
noticeable right now but we believe the trend will
acelerate after 2010. Their share of the deposit mar-
ket fell from 80% to 75% in the four years to 2004
while their share of the lending market fell from 79%
to 76.9% over the same period. At this pace the state
sector is losing about 0.5% of the lending market
and 1% of the deposit market every year. 2005 num-
bers are not all in yet but the anecdotal evidence
suggests that this trend has continued.

One of the key shortcomings is that with the excep-
tion of Vietcombank, the state sector has chosen
not to focus on the fast growing new areas such as
the SME lending and retail markets. Having little ex-
pertise and even less of an appetite they have been
slow to exploit the opportunities offered by their large
branch networks and nationwide distribution. We
believe that Vietcombank is by far the best fo the
bunch and will gradually take market share from the
other state banks to emerge as the clear market
leader in Vietnam.
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Vietcombank (VCB)
VCB has captured the lion’s share of lending to the
best quality SOEs, mainly export related industries.
Large loan customers include Electricity Vietnam
(EVN) and the shipbuilding giant Vinashin. VCB’s
corporate customer list include most of Vietnam’s
blue chip state-owned or equitised companies   Typi-
cally Vietcombank plays the lead in large scale syn-
dication for infrastructure projects such as refineries.
For example the bank has promised to loan $250
million to bridge a funding shortfall for Vietnam’s first
oil refinery at Dung Quat. This marks an additional
commitment as the original price tag of US$1.2 bil-
lion has doubled.

Vietcombank is also leading a consortium of four
banks lending a total of VND42 trillion (US$2.7 bil-
lion) to EVN for the construction of power startions in
2006-2010. This is four times what was lent to EVN
between 2001-2005 and makes the utility company
VCB’s largest customer. Going forward the develop-
ment of the corporate bond market will change VCB’s
business model as it will arrange and underwrite bond
issuances through its securities arm rather than lend
large sums directly to these corporations. Margin-
wise this is not a major profit earner for the bank and
we do not anticipate any margin decline as the focus
shifts from pure syndication to a mix of lending and
bond underwriting.

Vietcombank’s first quarter profits rose to VND1 tril-
lion (US$64.3 million), a rise of  42.7% yy/y. Total
credit balance was at VND53,357 billion (US$3.3 bil-
lion), a drop of 5%. Assets at the end of the quarter
amounted to $9.3 billion. The bank is on target to
meet its FY2006 pre tax profit target VND4.1 trillion
(US$256 million) and a pre tax profit margin of 29%.
The bank is striving to improve the quality of its loan
book ahead of listing and growing the retail business.
As a result we see profits and margins continuing to
grow into 2007.

 • Vietcombank is the largest and best man-
aged state owned bank

• VCB boasts the highest margins and can
grow profits over 50% for the next two years

• VCB is planning to list in Q2 2007

• The bank is dominant in both the retail and
corporate market in Vietnam.

• Second only to Agribank in market share of
the deposit and lending market

• ROE is 22.1% and the NPL ratio currently
stands at 2.5%

Vietcombank had total assets of VND136.7trillion
(US$8.68 billion) and an ROE of 22% in December
2005.  Vietcombank is the largest and best man-
aged of the state banks. The core business is cen-
tered on foreign exchange transactions, trade and
providing long term finance to the largest SOEs.
Vietcombank handles one third of Vietnam’s trade
payments, its traditional business area which includes
trade finance and international payments. The bank
also dominates the interbank foreign exchange mar-
ket. VCB has an active retail banking business, is-
sues credit and debit cards, makes secured loans
and offers foreign exchange services. VCB is the clos-
est you can get to a full service bank in Vietnam.

The bank had a total of 26 branches, 41 sub branches
and 47 transaction counters at the end of 2004, the
latest published numbers. VCB also has a financing
company; a securities company; and leasing arm
and an asset management company. It also has
stakes in two insurance companies, seven banks,
three real estate companies and one credit fund.

Chart 23 - Earnings Model - Vietcombank

Source - VinaCapital

FY 2004 yoy FY 2005 yoy FY 2006e yoy FY 2007e yoy

Sales ( VND mm) 5,284,529 9.18% 7,320,490 38.53% 14,142,616 40.03% 19,803,327 40.03%

EBT ( VND mm) 1,498,585 70.91% 1,759,883 17.44% 4,102,237 53.38% 6,398,981 55.99%

Net Profit ( VND mm) 1,103,813 79.40% 1,292,553 17.10% 3,199,745 59.99% 5,119,185 59.99%

Pre-tax Profit Margin 28.36% 24.04% 29.01% 32.31%

Net Profit Margin 20.89% 17.66% 22.62% 25.85%

ROE 15.80% 14.28% 27.46% 32.38%

Equity 8,051,755 10,051,755 13,251,500 18,370,685
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Chart 24 - VCB Loans by Industry (2004) Chart 25 - VCB NPLs  Ratio

Vietcombank has improved its operations dramati-
cally in the past five years. Margins and ROE have
recovered sharply since 2002 when ROE hit a low of
just under 7.5%. A cleanup of the loan book with some
government help was the key to the turnaround but
we can honestly say that the bank has taken major
strides in boosting its internal controls and strength-
ening management.

A risk management (RMC) and asset liability
commitee (ALCO) have both been set up to manage
the bank’s risk profile and hopefully avoid some of
the mistakes of the past. Like all state owned banks,
VCB has received considerable help and input from
organisations such as the World Bank in order to
create a better framework for effectively managing
credit risk.

Loan growth has averaged about 55% per annum over
the past six years, slowing down recently as the bank
moves to clean up the books ahead of listing. The
loan to deposit ration stands at about 60% which is
the industry average.

According to the bank, its NPL burden has been
largely dealt with over the last five years. Out of a
total of VND5.6 trillion (US$354 million) worth of bad
debts by December 2005, VND4.41 trillion (US$277
million) has apparently been settled under the
equitisation program.

Under the latest SBV standard definition of NPLs,
known as decision 493, Vietcombank has a total bad
debt ration of only 2.6% at the end of Q1, 2006. The
reality under international standards is probably at
least double that. Even so the bank is in far better
shape than its peers.

As of December 2004, Vietcombank’s CAR stood at
7% as calculated by Vietnam Accounting Standards
(VAS). However under the more relevant International
Accounting Stabdards (IAS) the CAR was a far more
modest 4.4%.

Vietcombanks shareholder’s equity (Chartered capi-
tal, reserves and retained earnings) totalled VND7.8
trillion  (US$487.5 million) in December 2004. In 2002-
2003 than bank received a total of VND2.0 trillion
(US$125 million) in government help though the is-
suance of special bonds. Since then VCB has been
raising money through the bond markets.

Vietcombank issued a total of VND1.34 trillion
(US$84.4 million) in convertible bonds last Decem-
ber to a mix of institutional and retail investors. The
7-year bonds carry a coupon of 6%. VCB is due to
come to the market again this month. After
equitisation next year, convertible bond holders will
be able to become shareholders of the bank
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Source  - VinaCapital

Chart 26 - Earnings Model - Incombank

FY 2004 yoy FY 2005 yoy FY 2006e yoy FY 2007e yoy

Sales ( VND mm) 8,120,031 33.56% 10,845,510 55.00% 14,485,793 33.56% 19,347,932 33.56%

EBT ( VND mm) 253,024 13.37% 717,333 183.50% 1,015,367 41.55% 1,437,226 41.55%

Net Profit ( VND mm) 206,869 1.00% 538,000 160.07% 761,525 42.00% 1,077,920 41.55%

Pre-tax Profit Margin 3.62% 6.61% 7.01% 7.43%

Net Profit Margin 2.55% 4.96% 5.26% 5.57%

ROE 4.57% 10.39% 13.07% 7.99%

Equity 4,908,773 5,446,773 6,208,298 7,286,218

ters. After the Asian crisis the bank was bogged down
with NPLs and poor management, but with govern-
ment help climbed out of the pit.

The bank boasted a CAR of 6.07% at the end of 2005
and an NPL ratio of 2.18% of total outstanding loans.
Incombank provides deposit and savings accounts,
short, medium and long term credit facilities, syndi-
cate loans, financial leasing, loan guarantees, over-
seas remittances, credit card services, traveler
checks, foreign exchange and securities trading. Its
core customer base is state-owned heavy industry
although it is expanding into new areas.

In 2005, Incombank reported a 28.2% growth in total
assets to US$7.27 billion and a 18.3% increase in
total lending to US$4.7 billion. For FY06 the bank is
forecasting 33% revenue growth and  42% growth in
EBT and net profits.

• Incombank has turned itself around in the
past five years with considerable government
help.

• NPL ratio has dropped to 2.18% and CAR is
around 6.07% at the end of last December.

• Revenue growth was a very strong 55% last
year with earnings up 183%.

• We see good growth this year and the bank
may list as soon as 2008.

Incombank has evolved from a basketcase five years
ago into a fairly conservative commercial bank.

Established in 1988, the Industrial and Commercial
Bank of Vietnam (Incombank) has 134 branches, 500
sub-transaction offices and savings offices in most
of Vietnam’s citites, provinces and commercial cen-

Source - ICB Annual Reports

Chart 27 - ICB Loan Book by Industry

Source - ICB Annual Reports

Chart 28 - ICB Loans Structure
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Source - ICB Annual Reports Source - ICB Annual Reports

Chart 29 - ICB Deposits Structure Chart 30 - ICB Loan by Currency

Last year lending growth rose 18% to VND75 trillion
(US$4.68 billion) while total assets rose 28% to
VND116 trillion (US$7.25 billion. By sector the bank
loan book was 33% exposed to the industrial sector,
with a further 22% in the construction and transpor-
tation sectors. These tend to be heavy state owned
industries or domestic developers and much of the
debt is at favourable or below-market terms. In fact
their exposure to these traditional sectors is second
only to BIDV and explains the below average profit
margins. One other area of concern is the fairly large
percentage of foreign currency loans although this is
declining.

Incombank will be a benificary of government aid in
the next two years, although the size of the handout
will be less than that to BIDV and Agribank simply
because the bank is in relatively better shape. NPLs
ratio fell from 3.5% to 2.18% and while these num-
bers do not reflect the full picture, they illustrate the
progress that Incombank has made recently.

In 1998 the bank had a total of VND10 trillion (US$625
million) in bad loans and managed to dispose or settle
VND8.9 trillion (US$552 million) since 2001. About
half of this VND5 trillion (US$312 million) was settled
in 2004, enabling the bank to reduce its NPL to man-
ageable levels. Pre-2000 bad debt has now been al-
most completely cleared. Before we begin celebrat-
ing this remarkable turnaround story bear in mind
that the government paid for the bulk of it through a
series of capital injections that tripled chartered capi-
tal.

Risk management and corporate governence are still
issue, as illustrated by recent events at the bank.

Incombank’s most pressing need is to improve its
margins and raise capital to push it over the 8% CAR
hurdle by 2010.

Both Agribank and Incombank have recently suffered
losses speculating on the forex markets and offering
loans against stocks. While the size of the losses at
Incombank – VND85.6 billion (US$5.35 million) – is
manageable, it speaks volumes about the weakness
of internal controls at both banks.

By and large Incombank is still a work in progress,
unrecognisable from 1998 but still with a long way to
catch up with Vietcombank.
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BIDV

• BIDV has the highest NPL ratio at 10.49%
and the lowest profit margins at 3.89%.

• Revenues have been growing at over 25%
and earnings at around 35%.

• The bank is the first to receive a rating from
Moody’s and has issued VND3.25 trillion in
bonds.

• BIDV has a mountain to climb to boost
margins ahead of equitisation next year.

• BIDV will recieve a further capital injection
from the government before listing.

BIDV has total assets of VND131.8 trillion and had
an ROE of 10.5% in December 2005. The CAR has
risen from 2.16% in 2001 to 6.18% in 2005. The bank

is set to equitise sometime next year and in prepara-
tion for that has acquired a rating from Moody’s and
recently issued bonds. The bank has set a target for
loan and asset growth in excess of 20% between
now and 2010. Interestingly, given its low profitability
and high level of NPLs the bank seems less clear on
setting a profits target.

Historically BIDV was the principal conduit for major
financing projects as the bank inherited most of the
problem customers and combines a loan book that
is bigger than Vietcombank with profits of less than
a tenth. The bank tends to focus on medium and
long term project lending to SOEs. BIDV has inti-
mated that it will list on the market next year or by
2008 at the latest. In preparation for that move the
bank issued some convertible bonds and got a rating
from Moody’s. The rating agency estimated the
bank’s return on risk adjusted assets at a lowly 2.7%
and gave the bank an E rating for financial strength.
Nonetheless BIDV was given a Ba1 rating for dong
deposits and a B1 for foreign currency deposits, which
is comparable with similar Chinese banks. The rat-
ings will be updated annually.

Source - BIDV Annual Reports

Chart 33 - BIDV Loan by Industry

Source - BIDV Annual Reports

Chart 32 - BIDV Lending by Economic Entity

Chart 31 - Earnings model - BIDV

Source - VinaCapital

FY 2004 yoy FY 2005 yoy FY 2006e yoy FY 2007e yoy

Sales ( VND mm) 6,991,713 25.60% 8,852,923 26.62% 11,331,741 28.00% 14,731,264 30%

EBT ( VND mm) 222,286 46.78% 295,878 33.11% 399,435 35.00% 495,300 24%

Net Profit ( VND mm) 38,338 45.25% 114,992 199.94% 192,037 67.00% 307,259 60%

Pre-tax Profit Margin 3.86% 3.89% 3.52% 3.36%

Net Profit Margin 0.67% 1.51% 1.69% 2.09%
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Chart 36 - BIDV Moody's rating 2006
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Source - Vietnam Economic Times, Moodys
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Chart 34 - BIDV Credit Structure

Source - BIDV Annual Reports

Chart 35 - BIDV NPLs Ratio

BIDV had an NPL ratio of 10.49% in December 2005
according to the official method. This number is
sharply higher than the 2004 level due to the redefini-
tion of bad debts under Decree 493. In reality NPLs
are several times higher, making it by far the weak-
est state bank in the sector. To cope with concerns
about bad debts BIDV has set aside a management
reserve of VND5 trillion (US$314.4 million) as of De-
cember 2005. BIDV has easily the worst returns
amongst the large SOBs, a clear indication of a prob-
lematic balance sheet.

The bank has rescheduled VND1 trillion (US$65.7
million) in loans to the seven largest property devel-
opers but this is only a fraction of the questionable
debts. BIDV has a total exposure of about VND2.8trl
(US$176.1m) to the property development market.
Overall about 26% of its loan book in 2005 was to the
construction sector, its largest sector exposure. And
it has a further 4.9% exposure to the cement sector.

If a poor quality loan book and low returns is one
problem, the lack of Tier 2 capital is another. To ad-
dress this BIDV has recently issued bonds worth a
total of VND3.25 trillion (US$204.4 million) with a ma-
turity of 10-12 and 15 years.

BIDV will be first in line with Agribank to get help
from the government next year, and we suspect a
capital injection of VND3-4 trillion (USD187.5-250
million) will be made. Not  enough to solve all of
BIDV’s  problems.

The real issue going forward is managment quality
and how avoid making further bad loans to high risk
sectors such as the construction industry. Hard de-
cisions will have to be made and some long-standing
customers cut off from funding. This will mark a ma-
jor turning point for BIDV. Until then the bank will
start and sputter and remain very vulnerable to any
economic downturn.

To be fair they have improved disclosure markedly
and have given us more information than any other
bank. Their strategy, hold nothing back and expect
investors to give them the benefit of the doubt may
well work in an environment of very poor disclosure.

BIDV looks to be the most vulnerable of all Vietnam’s
major banks and will need to be watched carefully
especially if interest rates continue to move higher.
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VBARD (Agribank)

• VBARD has the largest share of the lending
and deposit market in Vietnam.

• This behomoth has branches in every small
town and is deeply embedded in rural areas.

• Disclosure is minimal.

It’s big and covers a lot of ground. Agribank is seen
as more of a social than a commerical bank with
deep roots in the countryside. There are no immedi-
ate plans to equitise the bank and it would require a
mammoth effort and a lot of pain to clean it up for
listing. Oh yes, and disclosure is limited.

At the end of 2004 Agribank had a total of 1,800
branches, 28,000 staff and total assets of VND 182
trillion (US$11.37 billion). In Q-1, 2006 the bank had
a loan book of VND155 trillion (US$9.7 billion).  Apart
from its role as a commerical bank, Agribank is re-
sponsible for rural development by providing medium
and long term credit to the agriculture, fishery and
forestry sectors. In other words: soft loans.

As well as providing loans to its traditional custom-
ers in the agricultural sector, Agribank seems to be
focusing some effort on the SME lending market. This
year the exposure to that sector has reached 29% of
total loans, or VND45 trillion (US$2.8 billion). The
bank also loans to the retail market and has plans to
increase the weight of consumer loans from 10% to
30%. In practice most these loans would be made to
individual small farmers and in fact are better seen
as business improvement loans by and large.

Chart 37 - Earnings Model - VBARD

Source - VinaCapital

The bank claims to have 10 million customers, but
this number raises some doubt since it is greater
than the number of accounts in the entire banking
system.  Anyway they have a lot.

The bank aims to increase its assets by 25% per
annum and loan portfolio by 20-25%, and reduce
NPLs to less than 1%. It also hopes to increase prof-
its by 10% a year. Judging by recent results, they
are doing quite well on the profit front, and we believe
they can continue to increase both profits and mar-
gins for the next two years.

It’s best to look at Agribank from the point of view of a
semi-social, semi-commerical bank that could po-
tentially crowd everybody else out of the countryside.
As long as it caters to underdeveloped regions it plays
a very important social role. If, however, it starts to
compete in small towns and larger urban areas after
the rest of the state-owned sector has gone public, it
may hurt the banking sector as a whole by crowding
out the private sector.

We expect that the government will recapitalise
Agribank next year and inject VND5-6 trillion
(US$312.5-375 million) into the bank.

It’s anybody’s guess as to what the real NPL prob-
lem is over at Agribank. We suspect that it must be
similar to BIDV in scale. Farmers have had a tough
time of it in recent years what with SARS, bird flu,
drought and flood. That said the problems have been
largely localised and the agricultural industry as a
whole is doing well thanks to higher prices for soft
commodities on the world’s markets.

FY 2004 yoy FY 2005 yoy FY 2006e yoy FY 2007e yoy

Sales ( VND mm) 16,891,176 30.13% 21,980,330 30.13% 28,602,800 30.13% 37,220,559 30.13%

EBT *  (VND mm) 1,054,963 58.95% 1,676,821 59.00% 2,538,679 51.40% 3,843,514.67 51.40%

Net Profit ( VND mm) 791,222 132.36% 1,257,616 58.95% 1,904,009 51.40% 2,882,636 51.40%

Pre-tax Profit Margin 6.25% 7.63% 8.88% 10.33%

Net Profit Margin 4.68% 5.72% 6.66% 7.74%

ROE 10.16% 13.66% 17.65% 21.87%

Equity 8,576,775 9,834,391 11,738,400 14,621,035
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FY 2004 yoy FY 2005 yoy FY 2006e yoy FY 2007e yoy

Sales ( VND mm) 823,768 77.25% 1,591,024 93.14% 3,072,900 93.14% 5,934,993 93%

EBT ( VND mm) 42,246 65.21% 97,333 130.40% 136,266.67 40.00% 226,185.54 66%

Net Prof it ( VND mm) 34,173 70.00% 73,000 113.62% 102,200 40.00% 169,639 66%

Pre-tax Prof it Margin 5.11% 6.12% 4.43% 3.81%

Net Prof it Margin 4.14% 4.59% 3.33% 2.86%

Mekong Housing Bank (MHB)

Source - MHB Annual Reports Source - MHB Annual Reports

Chart 39 - MHB Breakdown by Capital Source Chart 40 - MHB Outstanding Loans by

Terms (2004)

Chart 38 - Earnings Model - Mekong Housing Bank

Source - VinaCapital

• Mekong bank is a relative newcomer in the
state sector having being set up in 1997

• The bank has a remit to finance housing
developments

• MHB has grown assets at a heady 60%
pace per annum recently

• Deposits are also rising by over 70% and
the bank is opening 20 new branches a year

• Profits have been doubling every year led by
the frenetic expansion in assets

• The bank wants to equitise next year and is
currently holding an advisory beauty contect

• Low margins and the uncertain quality of the
loan book are major concerns

Mekong Housing Bank is the smallest of the lot es-
tablished in 1997 with a chartered capital of VND800
billion. With a HQ in Ho Chi Minh City MHB has a
nationwide network of 110 branches, opening 20
branches in 2005. The bank’s main function is to pro-
vide medium and long term financing to the housing
market.

It may be late to the party but MHB is on a mission
to catch up with the other state owned banks.
Mangement have chosen assets size, deposits and
branches as key growth metrics. Alas, not profits.

At the end of the 1Q, 2005, MHB had assets of
VND14.007 trillion (US$875 billion) up 10% quartery/
quarter. Loans and investment totalled VND 13.65
trillion, (US$853 million) soaring  11% quarter/quar-
ter.

At the end of 2005, the deposit base was about
VND6.35 trillion, +72% year/year, the vast majority
of these being in term deposits. The loan book to-
talled VND8.56 trillion, up 55%  year/year.   The bank
is very thinly capitalised with an equity base of only
VND794 billion  (US$49 million) at the end of 2005.

For 2006, MHB has targetted a further 50% jump in
assets to VND19trl (US$1.18bn) and a 40% expan-
sion in the loan book. MHB is currently offering only
0.62% per month (7.44% per annum) for three month
term deposits  far lower than  most competitors but
seems to be able to use its branch network to reach
customers not covered by other banks. We believe
that this may be more difficult going forward.

Much of MHB’s funding comes from the World Bank
explaining the large size of the loan book when com-
pared to the modest size of its deposit. The deposit-
loan ratio is an eye boggling 135% more than double
the average.

Most of the banks loans are made to improve the
quality of rural housing stock. Houses for farmers  in
other words. And as the name suggest most of the
banks operations are conventrated in the heavily popu-
lated Mekong region, the breadbasket of Vietnam
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Source - MHB Annual Reports Source - MHB Annual Reports

Chart 41 - MHB Breakdown of Mobilised Funds (2004) Chart 42 - MHB International Banking Perfor-

mance (2004)

As you can see the pace of expansion is break-neck
and seems to be driven partly by management’s
ambitions and partly by the dire need for better hous-
ing in the delta region. The bank’s role as a regional
social bank has to be taken into consideration when
evaluating its future.

MHB would like to equitise in 2007 and to this end
has received permission from the SBV to hire an
adivsor to get the ball rolling. No word yet on who
that might be or when the listing might take place
but we suspect summer of next year at the very ear-
liest. The bank faces a hard slog to convince inves-
tors that its social role will not detract from the need
to boost profitability in the future.

Indeed while MHB’s growth performance is very im-
pressive we are concerned about its very low equity
base and extremely low profit margins. Clearly im-
proving its balance sheet and lifting profit margins
have taken a bit of a back seat as the drive to boost
assets and deposits have been given higher priority.

Disclosure is very limited and we have no idea as to
the current quality of the loan book. However as far
as we can judge most of the loans are small in size
and therefore the risk is fairly well spread compared
to other state owned banks who tend to lend a lot to
very few.
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Name Par value Price as at 7th
August

Forecasted Net
Income 2006 Year/Year % EPS 2006e Forecasted

ROE 2006 Forward P/E Price to Book

Sacombank 10,000 61,500 306,000,000,000 31% 1,611 13% 38.2 6

East Asia Bank 1,000,000 9,400,000 150,000,000,000 55% 300,000 19% 31.3 7

Techcombank 5,000,000 52,500,000 412,312,000,000 100% 2,481,132 31% 21.2 9

Eximbank 1,000,000 7,000,000 215,000,000,000 919% 307,143 23% 22.8 6

Saigonbank 250,000 1,289,000 130,000,000,000 62% 52,419 17% 24.6 5

ACB 1,000,000 13,900,000 417,000,000,000 42% 379,075 25% 36.7 11

Habubank 10,000 52,000 132,160,000,000 76% 1,583 18% 32.9 11

Joint-Stock Commercial Banks

JSCBs, which were set up in the 1990s, don’t face
administrative burdens, legacy issues and social lend-
ing pressures like the SOCBs. Thus, they are more
flexible and can adapt themselves to changing mar-
ket conditions. However, they have serious weak-
nesses: a tiny capital base, poor IT infrastructure and
weak operational and management controls. Aver-
age capital amounts to about US$20 million per bank,
so they cannot provide big loans. Nonetheless, un-
like the SOCBs, none of them are saddled with high
levels of bad debts even though it is difficult to evalu-
ate this because of a lack of transparency.

In the past two year JSCBs have made strenuous
efforts to increase their chartered capital by issuing
shares. Some have sold shares to foreign banks. For
the smaller JSCBs this problem is so acute that they
are mainly limited to retail banking services such as
remittances and collection/spending under customer

authorisation. They are largely locked out of the com-
mercial lending market due to lack of capital.

The joint-stock banking sector is clearly a work in
progress. Despite a round of restructuring and merg-
ers in 1999-2001 too many banks are still chasing
too small a slice of pie. The number of JSCBs was
reduced from 51 to a total of 36 banks currently in
operation.

This number is still far too high and we believe that it
will halve over the next few years as another wave of
consolidation is overdue. The private sector banks
are competing fiercely and many of them are choos-
ing identical strategies to do so. Resources are spread
too thinly as they try to compete across the broad-
est range of businesses. The result is thin margins
and meager returns. This situation only adds to cus-
tomer confusion as they try to choose between a
High Street full of look-alike banks.

Chart 43 - Joint-stock Commercial Bank Valuation and Forecast

Source - VinaCapital

Chart 44 - Lending Market Share of JSCB (2003) Chart 45 - Lending Market Share in Ho Chi Minh City
(2005)

Source - VinaCapital
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To be fair there is a world of difference between the
top tier, Asia Commercial Bank, Sacombank and the
rest. They are expanding branch networks and loan
books aggressively, boast good management and
have a clear product strategy to differentiate them
from the pack. The second tier which includes banks
such as Techcombank, Eximbank and EAB are a
more mixed bag. Techcombank’s recent shift of strat-

egy towards the retail market is seen as a significant
positive move while EAB is leaning in the direction of
SME lending.  EAB’s management is generally well
regarded. Smaller banks such as Phu Nam Bank
and VIB deserve an honorable mention because of
their pursuit of niche strategies with strength in SME
lending and retail loans respectively.

Source - VinaCapital

Chart 47 - Relative Size of top 17 CBs in term of
Chartered Capital (bn) in 2005

Source - VinaCapital

Chart 46 - Relative Size of top 17 CBs in terms of
Assets (bn)
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has set itself an ROE target of 30% over the next five
years. ACB is the best-managed bank in Vietnam
and has a clear lead in retail banking. Adding about
20-25 branches or sub-branches over the next twelve
months the bank aims to use its locations as a dis-
tribution platform for a wide range of products aimed
at the retail customer. At the end of 2005, the bank
had 2,128 employees, a year/year rise fo 50%.

Retail customers account for about 60% of their total
lending, with the rest mostly in SME lending. ACB is
strongly focused in the southern market and has few
plans to increase its presence in the north for the
time being. The bank also has some wholesale bank-
ing businesses covering large corporate customers
such as EVN.

Exposure to the real estate sector is minimal at about
3%. Overall the bank has a very low loan to deposit
ration of 44% far less than the average 60% ratio
prevailing in Vietnam. This is a reflection of a gener-
ally cautious stance and has been rewarded by an
NPL below 1%.

• Asia Commercial Bank (ACB) is Vietnam’s
best managed bank

• The bank has a strong niche franchise in both
the retail and SME lending markets

• More conservative than Sacombank it is nev-
ertheless expanding profits at about 40%

• Profit margins are second only to
Vietcombank with an ROE of 27%

• Valuations are heady at over 7 times book

As of June 2006, ACB had assets of VND32.458 tril-
lion (US$2.03 billion) up 32.9%, deposits of  VND27
trillion (US$1.71 billion) up 23% and outstanding loans
of VND12.2 trillion (US$763.9 billion) up 27.8%. In
the 1-H, pretax profits rose 155% to VND280.5 bil-
lion (US$17.5 million) which was pretty much on plan.
The bank has a capital adequacy ratio of 12%. ACB

Chart 48 - Earnings Model - ACB

Asia Commercial Bank - Hold

Source - ACB Annual Reports

Chart 49 - ACB Loans by Sector (2004) Chart 50 - ACB Loans Structure

Source - ACB Annual Reports

FY 2004 yoy FY 2005 yoy FY 2006e yoy FY 2007e yoy

Sales ( VND mm) 1,008,433 30.38% 2,092,683 108.00% 2,511,220 20.00% 3,063,688 22%

EBT ( VND mm) 277,999 47.56% 385,071 38.52% 555,000 44.13% 810,300 46%

Net Profit ( VND mm) 211,679 60.00% 294,120 38.95% 417,000 42.00% 604,650 45%

Pre-tax Profit Margin 21.31% 18.40% 22.10% 26.45%

Net Profit Margin 16.23% 14.05% 16.61% 19.74%

EPS 192,435 267,382 379,075

P/E 76.65 55.16 38.91

P/B 22.14 10.82 7.90

ROE 33.39% 27.37% 24.39%

Equity 705,684 1,443,517 1,976,248
Source - VinaCapital
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ACB’s balance sheet reflects their conservative ap-
proach with about 50% invested in government se-
curities and the rest lent out. Their approach to prop-
erty collateral is also prudent; adopting government
valuations which are only 50% of market, they offer
loans up to 50% of the value of property (25% of
market value).

The retail business has been built around some key
products such as car loans, mortgages, credit cards
and more recently unsecured loans. The unsecured
loans business enables customers to borrow up to
VND200 million (US$12,580) at a monthly rate of
1.2-1.3% (14.4-15.6% per annum).

The biggest challenge facing ACB as a retail bank
is how to improve the flow of credit information on
its potential customers. The lack of reliability of third
party services such as the CIC means the over-
stretched credit department is forced to do its own
legwork. The bank is keen on the idea of an inde-
pendent credit bureau as long as the government
doesn’t get too closely involved. ACB has been a
market leader in the new unsecured lending market
and the use of DCF valuation method to assess its
customers.

In the medium term, ACB’s strategy is to leverage
its existing distribution platform to increase the num-
ber of fee based services it offers customers such
as brokerage (both real estate and securities), in-
vestment, leasing, insurance and fee based bank-
ing services. The bank has already set up these
businesses as subsidiaries to the bank and it may
move to a holding company structure within the next
five years.

Products such as leasing, insurance and invest-
ments carry higher margins and are seen as key to
the bank’s future growth. The bank takes a niche
strategy approach to market entry depending on
where the gaps are. For instance, in the leasing

market ACB is mainly interested in big ticket items
over US$2 million whereas its strategy in the insur-
ance market is to concentrate on low income, low
ticket customers. IT is seen as the key to developing
and managing all of these myriad businesses, and
ACB has made considerable investments there in
the past few years. The bank has two major subsid-
iaries, ACB securities and ACB asset management.

The management of the bank is widely considered to
be one of the best and they have introduced
incentivised pay schemes for top and middle man-
agement based on targets such as profits and ROE.

The bank has submitted papers with the central bank
applying for a listing and hopes to get a positive re-
sponse soon. However even with this they still have
to face the SSC, a rather less friendly bunch as
Sacombank discovered. We expect them to list late
in 2007 or early 2008 as the governmentmay want to
give Vietcombank and possibly BIDV a clear shot
next year.

Like all OTC traded banks the share price has fallen
since May with domestic sellers offsetting foreign
buyers. We see further short term weakness as the
shares are not a steal at current valuations.

Source - ACB Annual Reports

Chart 52 - ACB Deposit Growth

Source - ACB Annual Reports

Chart 51 - ACB Loans by Currency
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Chart 54 - Sacombank Loan book by Sectors
in 2005
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Sacombank - Hold
• Sacombank has become the first listed bank

and has a current market cap of $950m

• Forward P/E of 38 and P/B of 6 make is
one of the most expensive banks in Asia

• We expect profits will continue to grow at
over 30% going forward

• Sacombank is expanding rapidly and has a
strong foothold in the retail and SME market

• The bank recently revised its full year
forecast but we stick to the original one

• We like the banks growth story but find the
current share price too high

Sacombank has a large, nationwide banking network
with 128 branches and sub-branches. It also employs
3,125 employees. The bank is focused mainly on
the SME and retail markets and is rightly seen as
the most aggressive of the JSCBs. Sacombank cur-
rently has a 4% market share as against ACB’s 5%
share with a strong focus on SME and retail loans.

ANZ recently bought a 10% stake and hinted it would
be interested in raising its stake as part of an Asian
expansion plan. Formed in 1991, Sacombank has
two other foreign owners, the World Bank’s Interna-
tional Finance Corporation and Dragon Capital. REE
also holds 7.7%.

Sacombank’s gross assets were VND18.9  trillion
(US$1.2 billion) as of the end of May, up 30.7% y/y.
Gross profit has almost doubled to VND235 billion
(US$14.8 million) over the same period.

Source - Sacombank Annual Reports Source - Sacombank Annual Reports

Chart 53 - Earnings Model - Sacombank

Chart 54 - Sacombank Loan Book by Sector (2005) Chart 55 - Sacombank Loan Indicators

Source - VinaCapital

FY 2004 yoy FY 2005 yoy FY 2006e yoy FY 2007e yoy

Sales ( VND mm) 835,978 35.30% 1,208,643 44.58% 1,628,000 34.70% 2,096,154 28.76%

EBT ( VND mm) 197,951 58.29% 306,054 54.61% 407,000 32.98% 545,000 33.91%

Net Profit ( VND mm) 151,160 67.63% 234,390 55.06% 306,000 30.55% 408,000 33.33%

Pre-tax Profit Margin 23.68% 25.32% 25.00% 26.00%

Net Profit Margin 18.08% 19.39% 18.80% 19.46%

EPS 1,209.28 1,234 1,611 2,252

P/E 77.28 49.84 38.18 28.63

P/B 12.11 6.21 4.12 3.17

Equity* 964,904 1,881,096 2,837,114 3,688,248

ROE 18.78% 16.47% 12.97% 12.51%
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Source - Sacombank Annual Reports Source - Sacombank Annual Reports

Chart 56 - Sacombank CAR and NPLs Chart 57 - Sacombank Returns

For FY06 the bank has revised up its pre-tax profit
forecast from VND457 billion (US$28.1 million) to
VND600 billion (US$37.5 billion), a year-on-year in-
crease of  95%. The bank has a mixed record for
meeting its forecasts so we shall see. We have stuck
to the original forecast in our earnings model.

Sacombank is generally seen as more aggressive
than ACB both in terms of lending policy and overall
expansion policy. Its collateral policy is believed to
be more flexible with lending perhaps up to 70% of
the value of property collateral in some cases. Ac-
cording to a recent Fitch report its lending exposure
to top 20 borrowers accounted for 91% of the pre-
listing equity. The report also noted that its foreign
currency loans, at 19% of the total were quite high.
In general though its loan book is short term and very
well secured.

The bank has a strong retail franchise and recently
started to offer 15-20 year mortgages through its real
estate subsidiary. Going forward we see Sacombank
challenging both Vietcombank and ACB across a full
product range in the retail market. Cureently income
is split 70% interest income and 30% fee income.
The latter comes mainly from treasury, trade finance
remittances and financial investment.

Sacombank has recently tied up with the ANZ Bank-
ing Group to set up a joint-venture in credit card ser-
vices. It also holds a 51% stake in Vietfund Man-
agement, a joint-venture fund manager that operates
the listed VND300 billion VF1. The bank, which now
also operates realty investment and asset manage-
ment firms, has recently launched its finance leas-
ing off shoot with VND100 billion in capital.
Sacombank is currently seeking a license to launch
a securities brokerage house with VND300 billion in
capital as well, having divested its 11% stake in
HCMC securities.

Sacombank has a CAR of 15% under VAS rules
and an NPL of less than 1%. The bank has focussed
on loans to high yielding small businesses and the
quality of the loan book is high.

The bank’s relationship with ANZ is likely to inten-
sify over the next few years and we see ANZ’s stake
increasing as the law permits. A transfer of technol-
ogy and product knowhow seems to be taking place
which can only serve to increase the bank’s com-
petitiveness especially in the retail market.

Sacombank shifted from the OTC market to the listed
market on the 12 July, the first bank to do so. Shares
were traded at first at US$5, giving the bank a mar-
ket capitalisation of around $970 million. Since then
prices have fallen and the shares now trade closer to
$4.25. The bank has postponed an issuance of an
additional VND 200 billion (US$12.5 million) to new
investors, and only issued shares to exiting holders
due to a slump in the post listing share price. Cur-
rently the bank has 190 million shares outstanding.
Foreigners currently hold about 29% of the equity
and have been buyers.  We see further weakness in
the share price despite the postponement of the new
share issuance as Sacombank will surely come to
the market again before the year-end.

Sacombank is an excellent bank with strong man-
agement, profitable niche focus and a compelling
growth story going forward. Its hard to set a fair value
for the bank simply because its the first bank to list.
However despite a good brand name and strong
growth potential we cannot justify paying over five
times book value for any bank. Note that our book
value calculation is different to the bank’s as we use
chartered capital plus reserves plus retained earn-
ings in our price to book formula.

Therefore we have initiated coverage of Sacombank
with a hold rating as the growth story, while compel-
ling is more than full reflected in the current share
price. We wonder if the stock can hold its current
valuation level next year as Vietcombank and MHB
come to the listed market. More investor choice can-
not be good news and the stock risks being de-rated
back to more normal valuations.
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Foreign Banks

If the JSCBs resemble a pack of terriers fighting over
a single bone, the foreign banks are like well-honed
greyhounds locked in a cage and well muzzled. The
cage is being unlocked but at a frustratingly slow
pace. The pace may now be picked up. As of the
end of 2005, there were 28 foreign bank branches,
four joint-venture banks and three foreign-invested
leasing companies established in Vietnam.

• At the end of 2005, foreign invested credit
institutions had $536 million in registered
capital and almost VND100 trillion (US$6.3
billion) in total assets, the latter, a year-on-
year increase of 25%.

• Total pre-tax turnover of foreign invested and
joint-venture bank branches increased by
an average of 45% last year.

• Total outstanding loans by foreign banks rose
30% by the end of 2005, growing at double
the rate of the overall banking system. These
loans now total VND49 trillion ($3.1 billion),
or 9% of total outstanding loans.

• Doubtful debt levels remain well controlled,
accounting for only 0.06% of the total.

• Joint-venture banks’ outstanding loans have
reached VND 6 trillion (US$37.5 million) by
the end of last year, a 2% market share. Prof-
itability at joint venture banks rose 15% to
VND200 billion (US$12.5 million).

Foreign enterprises are the main market for the for-
eign banks. The most important metric for foreign
bank lending growth is FDI, or more specifically the
setting up of industrial zones in Vietnam. Currently
there are 130 industrial zones attracting 4,516
projects valued at US$18 billion in foreign capital and
15 new zones are under construction. Foreign banks
feed of this and it provides the bulk of their credit
growth.

While many foreign banks have entered the Vietnam-
ese market, few of them have expanded beyond one
or two branches. Restrictions and difficulties in li-
censing are to blame.

Simply put, there are two ways for foreign banks to
expand in the banking industry, organic growth or
investment. Through organic growth banks build their
own business facilities, including infrastructure, hu-
man resources, equipment and network. As a result,
all banks start with a modest scale. This is a tradi-
tional method, whose biggest drawback is time.

By investing in existing banks, foreign banks take
advantage of existing infrastructure and business
networks to expand operations much more quickly.
However there are two problems with this approach:
high prices and lack of control. The prices of Viet-
namese banks, trading at about 5-7 times book value
is very expensive compared to regional peers. Even
with high growth potential and high ROEs the pre-
mium is hardly justified.

Secondly, given that foreign banks are currently re-
stricted to holding only 10% of a domestic bank lack
of operational control is another disadvantage. Most
banks that have bought stakes have done so in the
hope that this restriction may eventually be lifted al-
together allowing for a majority stake. This will hap-
pen after 2010 but it will be a long haul.

Twin strategies – Organic growth or stra-
tegic investment

Foreign banks are following two strategies in Viet-
nam, organic growth and strategic investment in lo-
cal banks. The first strategy has yielded steady
growth but from a low base given the various re-
strictions in place. Foreign banks are restricted in
mobilising capital, need capital of $1.5 million to open
a new branch and are limited in who they can lend to
and the proportion of Vietnamese dong deposits they
can accept (350% of capital).

Source - VinaCapital

Chart 58 - Foreign bank's stake in local JSCBs in 2005

Foreign banks Local JSCBs
No. of shares

acquired
(estimated)

Average Price
(USD) Over par value Value (USD

mm)
Percent on

total

HSBC Techcombank 11,019 1,570 5x 17.3 10%

ANZ Sacombank 12,676,056 2.13 3.4x 27 10%

Standard Chartered ACB 56,180 390 6.2x 22 10%

OCBC VPbank 5,496,454 2.82 4.5x 15.5 10%

Chart 58 - Foreign Banks Stakes in Local JSCBs (2005)
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HSBC, the largest foreign bank in Vietnam, has only
two branches (HCMC and Hanoi) with a prescribed
registered capital of $30 million. Standard Chartered
Bank, which has been in Vietnam since 1904, has
also recently announced plans to open a second
branch in Ho Chi Minh City. But with the hint of
liberalisation in the air many foreign banks are set-
ting up 100% owned subsidiaries to offer leasing, con-
sumer lending and credit card services in the domestic
market.  Even so, until 2010 organic growth has it
limits.

The second route is to buy shares in local banks,
and 2005 demonstrated major interest in this ap-
proach. Previously only long-established institutions
such as the IFC and Dragon Capital had become
strategic shareholders in the domestic banks.  Last
year, three foreign banks purchased shares in three
JSCBs. Namely, ANZ bought 10% of Sacombank’s
equity, Standard Chartered acquired a 10% stake in
ACB and HSBC snapped up 10% of Techcombank.
Recently Singapore’s Overseas Chinese Banking
Corporation announced it would buy a 10% stake in
VB bank for US$15.7 million, with an option to in-
crease this to 20% by the end of 2007. EAB and
Eximbank are also expected to sell stakes to for-
eigners soon.

Strategic shareholding also has its limits. 10%, in
fact, for any one foreign shareholder. And no more
than a 30% stake for all foreigners. The 10% restric-
tion will be raised to 20% soon but the 30% remains
firmly in place. Anyway, given that most of the attrac-
tive banks already have established foreign partners
the good pickings are quite slim.

Hence foreign banks have been asking the SBV to
loosen restrictions on opening new branches and
the proportion of deposits mobilised on Vietnamese
dong. In other words, fully implement most favoured
nation treatment principles to satisfy WTO regula-
tions. The government has recently approved a new
law that will allow foreign banks to set up 100% owned
banks (provided they have US$20 billion in assets,
or US$10 billion in the case of a joint venture). But
foreign banks will have to raise their registered capi-
tal to US$63 million, in line with local banks.

Currently foreign banks have between US$15-30 mil-
lion in registered capital. The SBV has yet to figure
out the associated regulations, which will give this
new law teeth so we shall see whether or not it
amounts to a significant market opening gesture.

While there are no restrictions on the number of
branches a foreign bank can set up, as mentioned
before they must add US$1.5 million in capital for
every new branch. The SBV is considering relaxing
this rule for the first five branches, which would cover
all foreign banks currently operating in Vietnam.

But restrictions remain in place. US and EU can
mobilise dong deposits from companies only up to
400% of their legal capital or 350% of their legal capi-
tal in the case of the general public. Other banks can
only raise 50% of their legal capital in dong deposits.

Of course if the ceiling on dong deposits were also
lifted we could expect a dramatic turn of events. In
theory the new FIBs will be able to raise as much
dong deposits as they can handle, The question re-
mains as always whether they can do so in practice.

There are basic differences between the business
practices of local and foreign invested banks. First,
foreign banks are happy to provide loans without mort-
gaged assets while local banks insist on collateral
security. Foreign banks tend to be more client fo-
cused and skilled at cross-selling products. Fees tend
to be higher, with local banks charging sources fees
of 1-1.5% instead of the 2-2.5%, charged as in the
case of Citibank, HSBC, or Deutsche Bank.

However, opinions still vary on banking trends and
some foreign banks have said that limits on deposit
capital mobilisation and branches will be fully removed
only when Vietnam joins the WTO
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The banking sector faces several key challenges in
the run-up to market opening in 2010. The most im-
portant of these is developing the necessary strength
in depth to compete with the foreign invasion expected
after 2010. Much needs to be done to improve the
competitive strength of the state-owned and private
sector banks in the meantime.

Raising capital – It’s never enough

As we mentioned before one of the key challenges
for the banking sector is to raise their tier 1 and tier
2 capital to the international standard by 2010. To
do so they will need to raise billions in both debt and
equity financing between now and then. Bond issu-
ance is currently only a realistic option for the SOCB’s
and the best of the JSCB’s. The second tier banks
will have to rely on issuing equity capital until the
ceiling rates on bond coupons are lifted, hopefully
soon.

On the equity side all is not plain sailing either. For-
eign investments in commercial banks are regulated
under decision 228 (issued on 1 December 1993).
The SBV stipulated that total charter capital of JSCBs
in Vietnam, held by foreign investors, must not ex-
ceed 30%.  And they cannot trade their shares within
five years. Finally, only the world’s top banks can be
considered as potential investors and must be vetted
by the government.

What’s at stake here is not just the 8% hurdle for
capital adequacy. Banks’ ability to expand their lend-
ing base is constrained by the lack of long term capi-
tal. The result is a constraint on medium to long term
lending and a well known deposit/lending mismatch.

Since May 2003, the SBV has allowed commercial
banks to lift the cap on their use of short term depos-
its mobilised to provide medium  and long term capi-
tal loans from 25% to 30%. This is only a temporary
solution.

In December last year, Vietcombank issued VND1.2
trillion (US$75 million) in seven year domestic bonds
at a coupon rate of 8.5%. BIDV has also recently
completed a VND 1.5 trillion (US$94 million) dong
denominated bond issuance consisting of a 10-year
bond with a coupon of 9.8% and a 15-year bond car-
rying a coupon of 10.20%. Both are priced at a spread
of 1.05-1.26% over the Vietnamese government 5-
year and 10-year bond respectively, and both carry
call options.

The domestic market’s appetite for bank paper has
now been tested. The Vietcombank and BIDV issu-
ances were heavily oversubscribed with the BIDV
offer oversubscribed by 250%. Moody’s announced
credit ratings for BIDV ahead of the offer, giving the
bank a stable outlook for both domestic and foreign
currency deposit and a positive outlook for financial
strength.

According to our model estimates the five SOCBs
will have to raise about VND75 (US$4.5 billion) in
capital over the next four years to exceed the 8%
target by 2010. We assumed constant annual lend-
ing growth of 15%, and expect that the banks will be
able to raise 25% of the total by internal profit growth.
That leaves them coming to the market for a further
US$3.5 billion in equity or bonds.

The JSCBs are another ball of wax. ACB and
Sacombank will also have substantial capital needs
going forward.  ACB has recently increased its char-
tered capital from VND948.32 billion to VND1.1 tril-
lion. VIB has upped capital from VND595 billion to
VND711 billion while Eximbank increased capital to
VND815 billion. Most of this fundraising has come
from tapping existing shareholders for new money
whilst adding some new investors. We expect the
top five JSB’s to about raise VND25 trillion (US$1.5
billion between now and 2010 to keep ahead of the
proposed new capital requirements.

The challenges facing the banking sector

Chart 59 - Chartered capital of top 9 banks (VND bn)

Source - The VN Economic times
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Introducing Qualitative Lending Practices

Observing Vietnam’s state owned banks lend money
makes foreign auditors swoon. Of course the banks
would argue that they are just doing what they are
told. By the SBV, by the provincial and regional gov-
ernments, and by large public-owned corporations.
The list goes on. It is surprising that any lending goes
place without someone outside the bank having their
say.

Each SOCB has a branch office in every province in
Vietnam and every branch is reported to be controlled
not only by its central office, but also by the provin-
cial governments who have a say in appointments to
top posts at provincial branches. This branch net-
work is duplicated by the SBV, whose local officials
also enjoy a cosy relationship with local government.
Lending priorities and practices are set not in the
credit department but by local politicians acting in
concert with local SBV officials. Local state-owned
branch managers must be approved by the local party
leadership. This creates a hierarchy and places lo-
cal branch management inside the provincial politi-
cal network. Even though interference at the central
government level has been steadily reduced in the
past few years, with banks refusing to sign on for
some lending projects to large state-owned corpora-
tions, meddling at the local level continues undis-
turbed.

It’s almost impossible to quantify what percentage
of lending decisions are made along political lines.
Too many. All we can say is that it is falling slowly.
As companies equitise and move into the commer-
cial orbit ties with local authorities are slowly loos-
ened and relationships with banks evolve into a
healthier profit driven one. The equitisation process

itself is seen by companies as an opportunity to shed
old loans and start afresh. While the process is pain-
ful for the banks any subsequent relationship is more
arms-length.

Credit evaluation at all banks depends on size. Large
loans are generally evaluated using modern dis-
counted cash flow methods and both quantitative and
qualitative measures are used to support the analy-
sis. Improvements have been apparent in the last five
years as both technology and knowledge transfers
from international agencies have filtered through.
Small to medium sized loans are a different story.
Here financial assessment is rare, decisions being
taken more on the strength of relationships and the
views of credit officers. In practice the methodology
is weak at this level. Of course part of the fault lies
with the lack of available credit information as men-
tioned above. Another more insidious problem is the
practice of taking unofficial commissions from cus-
tomers. Potential borrowers may find themselves
paying bank staff a commission for processing loan
applications successfully. According to newspaper
reports the number can vary from VND50,000 to
VND100,000 for small loans and far higher for larger
loans.

One further issue that has emerged recently has
been the use of shares as collateral to cover loans,
often for further share purchases. At the height of
the recent market run, on 20 March, a total of 13
million shares worth VND 752 billion was being used
to cover loans. The SSC took fright and issued a
letter to the SBV calling for the practice to be reined
in. The cryptically named Letter 99 was duly issued,
triggering a market correction.

“Without a strong profit orientation and enhanced credit risk management lending decisions continue
to influenced by the entanglement of government agencies and provincial officials driven by social and
developmental considerations” - Fitch Ratings Report on Vietnamese Banking System, March 2006
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IT spending

As  ACB has demonstrated, good information tech-
nology is a key competitive advantage in the Viet-
namese bank sector. It provides the platform for of-
fering and managing a wider array of products and
services to clients. IT spending would seem to be
one way to separate the winners from the losers,
enabling banks to charge higher fees and offer a genu-
ine service to their clients. There is a great need for
spending on IT to build core banking systems, risk
management and ATM software. However, IT spend-
ing at most banks in Asia, including Vietnam, is an
unknown. The numbers are not disclosed in annual
reports and information is generally anecdotal. It is
possible to take capital expenditure as a proxy, as IT
spending is a large portion of it.

Data from European banks is easier to come by and
we have found that these banks spend an average
of 10-30% of operating expenses on IT. Alas there is
no proven relationship between a higher IT spend and
greater operating efficiency as a higher spend raises
cost in the short term while the revenue gains only
come at a later stage. Asian banks such as DBS,
Kookmin, and Bank of China spend between 4.2%
and 17.7% of operating expenses on IT with an aver-
age of about 11%.

How do Vietnamese banks stack up? Some larger
banks such as Vietcombank are spending 6% of
revenues on IT (approximately 10% of operating
expenses) and are planning to increase that ratio.
Sacombank recently invested US$4 million in a new

core banking system. Small joint-stock banks such
as Habubank, however, have more modest budgets,
spending only about 2-3% of revenues, hardly enough
to upgrade their systems.  In general we believe that
Vietnamese banks are under-spending their Asian
counterparts by approximately 30-40%. This gap
needs to be closed if the Vietnamese banking sector
wants to offer a comprehensive service to their cli-
ents.

Of course effective IT spending is a balancing act,
since most modern banks need to run at least 380
applications on their software. However banks that
overcomplicate their platform by running too many
applications tend to lose efficiency. In IT terms, simple
and easy is always better. Qualitative assessment
of an individual bank’s IT spending is hard to carry
out. There are warning signs though; highly
customised and complex systems which take a long
time to build are nearly always too expensive and
less efficient than simpler off the shelf solutions that
provide the basics.

There are three spending patterns in IT investments
among Vietnam’s banks. The smallest banks focus
on making basic upgrades to their infrastructure and
the top tier state-owned banks continue to rely on
government-supported budgets to allow them to
undertake large-scale technology projects.

In the middle tier, more dynamic joint-stock banks
take a more effective approach to technology invest-
ments, resulting in a harmonious match between in-
vestments needed and available resources.
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Chart 61 - IT spending - The virtous circle
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The information black hole: The case for
an independent credit bureau

One of the greatest obstacles preventing a healthy
retail banking market is the lack of timely and accu-
rate credit information available to banks. Without
any way to easily check their customers’ credit his-
tory, banks find themselves spending oodles of time
and money checking up on potential borrowers. The
work is very time consuming, prone to error and
greatly limits the number of customers a bank can
lend to. What takes minutes overseas can take
months in Vietnam. Usually it’s just easier to say
no. Or to attach unattractive conditions to the loan.
For example, to get a credit card in Vietnam requires
you to place a term deposit with the bank, equal to
the amount of your card limit.  As a result, after ten
years, only 100,000 credit cards have been issued in
Vietnam compared with over two million debit cards.

Without a private credit database, banks’ credit de-
partments are overloaded collecting accurate infor-
mation related to its borrowers ranging from their re-
payment capability to appraising the value of their
assets. Proper risk management is very difficult un-
der those circumstances.

Vietnam has an existing public credit registry called
the CIC (Credit Information Centre) which comes un-
der the SBV. However the database is limited to car-
rying information on companies and large borrowers.
The CIC simply doesn’t have the resources to cover
SMEs and consumer loans, not to mention utilities
and insurance companies. Tran Minh Tuan, deputy
governor of the SBV, has stated that because of the
fast growth of consumer credit, the CIC with its cur-
rent capacity cannot keep up with credit institutions
demands. Experts expect the number of individual
borrowers to soar to about 25 million by 2010 and
the CIC has pointed out that it could increase its
capacity to around 10 million by then. Currently credit
information records exist for about 11 out of every
1000 people. This compares with 184 out of every
1000 people in Thailand for example and just about
everybody in Australia.

The growth of a consumer debt market depends on

the widespread acceptance of unsecured lending. This
in turn requires a private credit bureau to enable banks
to check their customers’ creditworthiness. To save
the day, the International Finance Corporation (IFC)
has introduced a model private credit bureau in which
foreign and domestic banks would work together as
stakeholders. The bureau would act as a database
compiling credit information related to individuals and
small businesses. Information would be collected from
member banks, and payments could be made in re-
turn for information provided by concerned agencies
and local authorities. Potential bureau users will be
banks, credit card providers, local finance compa-
nies, retail credit firms, insurance companies, utili-
ties, and others.

A private credit bureau would complement Vietnam’s
public registry because it would maintain and investi-
gate the borrowing histories of a much broader range
of potential customers. Detailed credit histories would
enable financial institutions to better assess risk and
determine what interest rates to charge. Consumers
would benefit as average interest rates would fall along
with banks’ risk levels. Loans could also be offered
with little or no collateral. Banks could then manage
their overall risk professionally and expand their con-
sumer business faster.

The need is clear and it appears that the SBV would
like to set up a private credit bureau and this year
under the auspices of the CIC, with help from the
IFC. And herein lies the problem; many experts feel
the bureau would operate better as a private sector
venture without any control from the SBV. Potential
conflict of interest you see. Banks also are a little
hesitant about the operating mechanism for any credit
bureau. Large banks want specific regulations related
to the price mechanism banks issued, as well as
regulations to control users. They also want the bu-
reau to take responsibility for quality control. That’s
a sticking point as the bureau would need huge re-
sources to check the information coming in from
member banks.

All in all we are getting there and whether we get an
independent credit bureau or some creature under
the CIC we will be better off. The timetable should be
within this year.
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Bankruptcy laws

Being state owned and unable to pay off your debts
means getting off scot free in Vietnam. Real reform
can take place only when SOEs have the same legal
status as private enterprises. In other words they must
be subject to the same rule of law, especially bank-
ruptcy law.

Bankruptcy law must be enforced when either enter-
prises or lenders request the courts to intervene. The
courts must have real authority to exercise its power
by temporarily taking over the ownership of the insol-
vent enterprises and either giving them time to find
resources to pay off debts or liquidating the enter-
prises altogether.

At present, the SOEs continue to operate while
mounting unpaid debts to other enterprises and banks
are simply ignored. To make matters worse, in many
cases they are provided with more bank loans to pay
off old loans. As a result, the SOCBs’ capital has in
the past been seriously eroded, permitting them to
provide only short term loans to borrowers. Now that
their capital position has improved, they are natu-
rally reluctant to repeat the experience.

Vietnam’s current bankruptcy law is no friend to credi-
tors. Its main objective is to protect and save compa-
nies, particularly distressed SOEs. For example, in
Ho Chi Minh City, seven years after the bankruptcy
law was enacted, there have been 21 applications for
bankruptcy, and 11 of them were accepted because
all requirements were satisfied. The court has issued
only three settlements and not a single one has been
implemented. Ooops!

Improving management and gover-
nance in the banking sector

Independence in management is one of the most cru-
cial factors in the reform of the SOCBs, but no less
important is an immediate improvement in the
SOCBs’ efficiency. The central bank’s role in approv-
ing and appointing directors in the state sector is a
practice that must come to an end soon. As must
the interference of the regional central bank branches
in local lending decisions. Once the incestuous rela-
tionship between the SBV and the state-owned sec-
tor has been replaced by the discipline of the mar-
ketplace we believe corporate governance in the bank-
ing sector will improve markedly.

There are two other issues relating to management:
one is the reduction of operating cost and the other
is the adoption of international standards and trans-
parency. Bank margins have been quite low as a
result of reliance on the low margin lending busi-
ness and the high percentage of non-commercial
loans made in the past. As banks answer to share-
holders they will have to focus more on profitability
and expand their product base to increase margins.
At the same time the adoption of Basel 2 standards
and the technology transfer from future strategic part-
ners should enable Vietnamese banks to improve
their transparency as they adopt more international
standards for reporting and accounting.
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Secondary market for bad debt disposal

Vietnam has yet to develop an efficient market
mechanism to dispose of the bad debt weighing
down the banking system. Back in 2000, the gov-
ernment issued regulations to allow commercial
banks to set up vehicles called Asset Management
Companies (AMC) to aid in the collection and dis-
posal of long term bad debt. The state-owned banks
went through the motion of setting up their own AMCs,
with each bank kicking in VND30 billion in capital, a
tiny amount. Not surprisingly, no transactions have
yet taken place.

So far about ten commercial banks followed suit with
their own AMCs. The idea is to transfer the NPL from
the parent bank and for the AMC to manage the mort-
gaged asset until it can be realised or disposed of.
The problem lies in the fact that as yet there is no
secondary market to trade these distressed assets
and few transactions have in fact taken place. The
second is that the banks do not have the capital to
write off the loans in order to be able to dispose of
them in the secondary market.

In addition the government itself set up the Debts
and Asset trading Company (DATC) in June 2003
under the Ministry of Finance with a charted capital
of VND 2 trillion (US$130 million) with a mandate to
help SOEs dispose of their NPLs and NPAs.  The
DATC started operating in 2004, working to resolve
bad debts at 20 enterprises nominated by the gov-
ernment. Oddly though, the DATC purchases/receives
the assets/NPLs directly from SOE’s themselves,
not from banks. The DATC has recently set transac-
tion and consultation center for debt and asset trad-
ing in a bid to get things moving. It has also signed a
cooperation agreement with the BIDV in order to cre-

ate the framework for an asset trading market. So far
things have gotten off to a slow start. One issue is
that the DATC has a dual mandate, a social man-
date to help SOEs clear up bad debts, and a profit
mandate to earn a few dollars in the process. This is
a clear conflict of interest.

Both the AMCs and the DATC have so far demon-
strated one thing clearly: without a secondary mar-
ket for distressed debt they can do little to resolve
the remaining NPL problem. That market requires a
clear framework with legal backing for recovering col-
lateral and participation from foreigners who have ex-
perience in debt trading and disposal. A lack of trained
personnel and limited experience in packaging and
pricing debt is also hampering the process.

The Ministry of Finance is dealing with the banks’
NPL headache at arm’s length, preferring to take the
point of view of the SOEs. It would be far more effi-
cient for the DATC to deal directly with the banks
who after all own the debt (and can lay claim to the
underlying assets) rather than take over the loan from
the SOEs.

The whole merry go round turns on a single point.
Who takes the loss?  Currently only the government
has the resources to bite the bullet. Having
recapitalised the state-owned banks with a US$670
million injection in 2004, the government hates to
admit that it might have to do the same again. None-
theless the SBV has circulated a draft suggesting a
further VND12-13 trillion (US$750-810m) government
bailout next year before banks such as Incombank,
BIDV and MHB are equitised.
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Retail banking and the SME market

Retail banking in Vietnam is rather like a new born
infant. Only a fraction of the nation’s 83 million are
utilising modern bank services. The number of pri-
vate bank accounts still numbers only five million and
only two million ATM cards have been issued. The
ratio of cash payments to bank transfers is 22.8%
which is still very high.

That said retail banking is the future of the Vietnam-
ese banking industry. The profitability and growth rate
of most Vietnamese banks will depend on how suc-
cessfully they can penetrate the consumer and SME
lending markets. Given the growth of the AB middle
class and the number of SMEs in Vietnam the po-
tential for this market is unquestioned. Banks such
as Vietcombank, Sacombank, and ACB which al-
ready focus on these two segments, enjoy a higher
than average profit margin and superior returns on
equity. However, entry requires fairly heavy capital
investment in branch networks and IT in order to cre-
ate the infrastructure necessary to support a retail

banking platform. This has been lacking and poor
distribution along with limited consumer information
are the biggest barriers to entry in these two key
segments. In other words the capital costs are heavy
and subsequent fixed costs are also high. The ad-
ministration costs involved in making thousands of
small individual loans have put off some banks.
Economy of scale is the key.

Some SOCBs we talked to tell us they have little
interest in retail banking or SME lending going for-
ward. This is a viable strategy for the leading indus-
trial bank in Vietnam as there is plenty of money to
be made providing loans for infrastructure projects
and large scale corporations. However, given the
commoditised nature of this type of lending and the
huge amount of capital required, it is not a viable
strategy for most Vietnamese banks. And the mar-
gins are small and falling as large corporations will
turn to the bond market instead. For the smarter
banks, it’s a case or retail or fail.

Source - CI Electronic Monitor Source - CI Electronic Monitor

Chart 62 - Growth of the AB Urban Middle
Class in Vietnam

Chart 63 - Penetration of Banking Services

in Urban Vietnam
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The consumer lending market

According to market research the size of the AB ur-
ban middle class (those with monthly income over
US$500 living in the six major cities) has grown from
9% of the population to 34% since 2000. With an
urban population of about 23 million (29% of the popu-
lation) that amounts to an urban middle class of about
8.1 million people. Only about 22% of them currently
have a bank account. That’s 1.7 million urbanites with
a bank account as of 2005. Overall there are about
five million bank accounts in the whole country. The
balance would be accounted for by small town in-
habitants or the large rural population.

Let’s focus on those urbanites. We have built an ur-
ban consumer model to estimate the growth of the
retail banking market in the large cities. Using a popu-
lation growth model from Asian Demographics and
known penetration rates for banking services we have
projected forward until 2020. We believe that the pen-
etration rate for bank accounts is increasing by about
400 basis point a year and by about 300 basis points
a year for credit cards. This gives us a current growth
rate of about 33% right now in new urban bank ac-
count holders, and about 31% for debit/credit cards.
This model is fairly conservative and penetration rates
may in fact expand exponentially but for the time

being we assume fast linear growth.

The growth is rapid for several reasons. The urban
population is increasing by about 800,000 (1%) a year.
The percentage weight of the AB urban middle class
compared to the overall urban population is also in-
creasing by an average of 300 basis points per year.

I hope this illustrates the potential of this new retail
market. Of course, not all banks are focusing on this
market. Even amongst those that are, some have
adopted a niche strategy of focusing on one product,
such as car loans.

Consumer banking products fall into five broad cat-
egories:

1. Personal loans – car loans, home improve-
ment loans, small business loans

2. Credit/debit cards

3. Other products such as insurance or real
estate broking

4. Investment products – securities invest-
ment

5. Mortgages
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(1) Personal loans

Personal loans are a new thing in Vietnamese bank-
ing circles.  In theory anyone can get a personal loan
to buy a house, car or motorbike, or to repair their
home, provided they can meet the banks’ strict col-
lateral requirements. The SBV has recently issued a
new regulation that allows commercial banks to pro-
vide unsecured loans to employees of state-owned
companies and organisations. A start, but it’s not
much good to the private sector employees who make
up the bulk of the AB class.

ACB, always in the forefront has launched a pilot
unsecured loan program, totaling VND200 bn
(US$12.5 million) to a total of 11,000 customers. The
loan limit is being raised to VND200 million
(US$12,500) from VND100 million (US$6,250). Viet-
nam International Bank (VIB) is happy to lend
VND150 million (US$9,335) without security to gov-
ernment employees with a monthly income in ex-
cess of VND6 million (US$380). But these are ex-
ceptions to the norm.

The majority of personal loans are medium to long
term secured loans. Up till now even with collateral it
was hard to get a personal loan of more than VND10
million. Now banks are happy to hand over VND30-
50 million in personal loans. The Mekong Delta hous-
ing Bank (MHB) has increased its personal loan ceil-
ing to VND50 million (to be paid within 36 months).
Vietcombank will happily lend you VND50 million for
five years. Most of these loans can be cleared within
3-7 days.

Some banks such as EAB and Eximbank target
employees of existing corporate customers as po-
tential borrowers. Others such as ACB and
Vietcombank target Visa and MasterCard credit card
holders.  Foreign banks such as HSBC will give se-
cured loans up to a value of VND40-200 million for
one to three years to its customers.

In general, due to credit history constraints, this mar-
ket is embryonic. The potential for both the unse-
cured and secured markets are huge. Growth in the
retail markets is closely tied in to the growth in the
number of bank accounts, and the shift towards pay-
ment by bank transfer instead of cash.
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The era of ATMs, credit cards and electronic pay-
ment is arriving in Vietnam. Banks have now issued
only 2.1 million debit and credit cards, and installed
a mere 1,200  ATMs nation wide, but the rate of growth
is impressive.  Revenue from bank card transactions
issued through 17 Vietnamese commercial banks
surged by 300% in 2005. 500 additional ATMs were
installed nationwide last year, 125 of these in the Ho
Chi Minh City area.

Lack of distribution is the key hurdle. Only 10,000
outlets accept card payments, concentrated in big
cities like Hanoi and Ho Chi Minh City and other
major tourism sites. 15 banks are allowed to issue
payment cards, and almost 80% of issued cards
come from domestic institutions.

There are three ATM/card alliances in Vietnam; the
Vietcombank alliance, VNBC and BankNet.
Vietcombank has an alliance with 17 other banks
called Connect24. VNBC, is an ATM network founded
by EAB in January 2005 along with the Sacombank
and ANZ. The VNBC alliance is being expanded to
include two overseas banks, ChinaUnionPay and
United Overseas Bank from Singapore. BankNet is
the national funds transfer system operated by BIDV.
The big problem lies with the fact that the three sys-
tems do not talk to each other. This is typical of de-
veloping countries but one nationwide system would
be a major breakthrough. We expect Vietcombank
to win this one.

The VNBC Unicard is accepted at over 300 ATMs
and 1,000 locations nationwide. Customers can use
their Unicard to perform many banking functions

including withdrawal, funds transfer and paying bills
at ATMs. VNBC had already issued over 500,000
credit and debit cards. The network is also linked
with China Unionpay, which enables customers to
use their card at even more locations in China, Hong
Kong and Macao.

Vietcombank (VCB), ACB, and Eximbank all offer
international payment cards with 125,000 cards is-
sued since 1996. Of this number, Visa-member banks
had the largest share with 62,000 issued by the end
of last year, a year-on-year growth of 67%. Other in-
ternational brands such as MasterCard, American Ex-
press and Maestro also saw strong growth. VCB is
currently the only issuer of MasterCard, Visa and
American Express cards in Vietnam, with more than
50,000 cardholders in its client base. VCB is also
the acquirer bank for MasterCard, Visa , American
Express, JCB and Diner’s Club, with 5,000 point-of-
sale (POS) terminals and 400 ATMs nationwide.

Visa obtained a license from the SBV last month to
open the first representative office in Vietnam, and
the company expects the number of Visa cards is-
sued in the country to hit 500,000 by 2010. However,
89% of merchant sales volume via Visa cards in Viet-
nam is still generated by foreigners, mostly in Hanoi
and Ho Chi Minh City. Retail purchases and cash
withdrawals made by domestic card issuers in 2004
topped US$72 million, a relatively small amount com-
pared with the US$237 million worth of purchases
and cash withdrawals in Vietnam by international visi-
tors.

Source - VinaCapital Source - VinaCapital

(2) Credit, debit cards and ATMs
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Credit card fraud is an ever present problem in Viet-
nam. Visa Asia-Pacific’s statistics show that the fraud
rate of Visa cards in Vietnam is approximately 0.15%.
The normal global rate is about 0.06%. Magnetic strip
cards in particular are vulnerable to counterfeiting and
abuse. And because banks update credit card trans-
actions only once every few weeks, the window of
opportunity is much wider than it would be for either
debit cards or ATM cards which are updated daily.
Banks’ liability in these cases has yet to be deter-
mined but so far little has been paid out by way of
compensation. This is clearly a case of cardholder
beware.

Eastern Asia Bank (EAB), one of the many second
tier JSCBs have experimented with hybrid cards us-
ing a chip based infrastructure instead of magnetic
strips. They are about to issue 5,000 such cards and
tie-up with Petrolimex to issue cards for fuel pur-
chases.

The mortgage market

Then, of course, there is the mortgage market. The
growing AB middle class is very keen to become
house owners. The favorable demographics picture
is further amplified by the 57% of the population that
is under 30 years of age. Young adults want to move
out and buy their own house or apartment. This con-
cept of ownership sets this generation apart from
their parents and is now backed by a solid array of
legislation. The legal framework has been put in
place for the growth of a mortgage market.

One issue is that affordable housing has been hard
to come by with spiraling property prices. Mortgages
are a necessity for most young couples starting off
on the property ladder. The mortgage market has
grown hand in hand with the explosion in the urban
condominium market which has brought affordable
housing within reach of many in the AB middle class.

The mortgage market is new to Vietnam and cur-
rently accounts for only 10-15% of the total housing
finance market. So far banks have approved mort-
gage loans of about US$1.2 billion, around 12.7% of
their total lending. Most property purchases are fi-

nanced informally through family networks (or friends)
who typically advance sums at no interest. Nonethe-
less the professional finance sector has a stronger
grip on the condominium market partly as a result of
tie-ups between developers and financial institutions.

Prices for apartments in major urban areas in Viet-
nam range from about US$320-2,500 per square
meter. The underdeveloped mortgage market has been
the biggest constraint for the housing market. As loan
terms are extended to 15 years or more demand will
explode. Typical mortgages can be worth up to 70%
of the value of the home, have a duration of seven to
ten years and carry a rate of about 12%. Some banks
are testing marketing longer terms – very positive
news for demand. Most households can only afford
to spend about 30% of their income on housing. This
is the affordability threshold.

Normally a bank will lend only up to 70% of the value
of a house for up to 10 years. The interest rate is
around 12% currently. With such a short repayment
schedule, high monthly repayments are a huge con-
straint on mortgage demand. As elsewhere in Asia,
banks have been slow to move into the personal or
household lending markets.

This is now changing. Sacom Real Estate, a divi-
sion of Sacombank, has begun to offer mortgages
with a term of 20 years as a pilot program.
Vietcombank and Techcombank have extended the
repayment time to 15 years. ACB is attempting to
follow suit and for now can offer up to ten-year mort-
gages.

Over leaf we have shown a demand model for the
mortgage market in Vietnam. As can be seen longer
tenors are the key determinant in increasing demand
as repayment becomes more affordable.  If a typical
life is increased from 10 to 15 years for a US$13,440
mortgage, monthly replayments drop by 15%. Mini-
mum monthly repayments in our model from $263 to
$228 in the first year of repayment. As servicing costs
drop down towards $200 housing starts to look af-
fordable for many in the B socioeconomic class. It is
this equation that has bankers so excited.
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Electronic payments

Electronic payments are also making steady inroads
into a country once ruled by cash. Cash payments
in Vietnam accounted for 21% total financial trans-
actions in 2005, down from 24% in 2004. The SBV
and tax authorities are all cheering from the side-
lines. In fact the SBV has completed draft decrees
on electronic and non-cash payment systems includ-
ing cheques and bank draft circulation systems.
Fewer cash payments means less tax evasion, cor-
ruption and money laundering, and lower minting
charges. The decrease in the cash payment rate last
year was the result of a sharp increase in bank pay-

ment transactions, and particularly those performed
with payment cards.

To limit cash payments, Vietnam needs to encour-
age intra-account payments for utility, internet, and
cable television bills. Cash payments continue to
account for the greater number of daily transactions
in Viet Nam, where only large supermarkets and ho-
tels use point of sale (PoS) payment systems. 2,450
PoS card-reading machines were installed last year.

As cash cannot be king forever more and more con-
sumers will eventually be driven to open bank ac-
counts as the utility of paying bills by direct debit
becomes clear.
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Current Business Environment

Credit loan market

The credit loan market has come a long way but still
remains underdeveloped compared to other Asian
countries. In 1990, the credit ratio was only 4.7% of
GDP. This ratio has been improved to 44.8%, 52%
and over 60% in 2002, 2003 and 2005 respectively.
Credit has been growing at an average annual rate of
25% over the past five years.  While many econo-
mists believe that the optimum relationship between
credit growth and GDP growth is a 2:1 ratio, this does
not really apply to a developing country where the credit
to GDP ratio tends to be low. Currently, lending at
commerical banks amounts to about 60% of depos-
its and has lagged behind the sharp rise in deposits
this year.

By the end of June banks in Ho Chi Minh City had
deposits of more than VND227 trillion (US$14.2 bil-
lion) up more than 20% so far this year. Over the
same period total outstanding loans grew by only
9.2% to VND192 trillion (US$12 billion). For the coun-
try as a whole, deposit taking was up around 30% in
the 1-H while lending growth lagged behind at about
15%.

Dong deposit rates are hovering at the 9-9.5% level
for many private sector banks. Current lending rates
for dong loans are between 10-14%, which are turn-
ing off borrowers. If the credit market is to grow at the
20-25% target forecast set for this year, banks will
have to look more aggresively for new borrowers,
perhaps in the retail market. The corporate sector
seems to have reached the limit of its ability to ex-
pand credit at the current high rates.

Another reason for the cautious lending stance  is
the  funding mismatch between largely short term
deposits and the largely medium/ long term loans.
Currently medium and long term loans account for
about 42% of total loans. The problem is that up to
50% of short term deposits are being used to offer
medium and long term loans. Such imbalances are
long standing and a bit worrying. However, once the
corporate bond market takes off banks should be in
a position to do more long term financing and reduce
this dependency.

Long term project finance

One good example of the type of medium to long
term financing provided by the SOCBs is the recent
deal signed with Electricity of Vietnam (EVN).  The
syndicate is to provide a credit line of US$2.7 billion
to EVN over the next four years at an interest rate
pegged to the average 12-month deposit rate and a

3% fee.  These kinds of projects are becoming more
and more frequent as the government and large SOEs
tap private sector banks for large infrastructure-type
syndicated loans.

As the corporate bond market takes off, companies
will have the option of raising money there instead,
but the main purchasers will still be the banks and
insurance companies.

Property Sector Loans – A note of caution

According to recent statistics quoted by VietnamNet,
commercial banks have outstanding loans of about
VND50 trillion (US$3.15 billion) to the property sec-
tor. As a percentage of total loans this amount to a
10% exposure to the property market, or 24% of all
medium to long term debt. By city, 15% of all out-
standing loans in Ho Chi Min City are exposed to the
property sector, a total of VND29 trillion (US$1.8 bil-
lion). In Hanoi the figure is 10% or VND9 trillion
(US$562 million).

Some individual banks of course have a far higher
exposure, particularly amongst the joint stocks
banks. BIDV for example accounts for about 10% of
outstanding loans to property developers, an expo-
sure of about VND2.8 trillion (US$176.1 million). How-
ever the government has been tightening lending by
ordering banks to check the credit quality of loans to
the property sector. Loans must not exceed 70% of
the value of a mortgaged property.

Given the fact that few real estate transactions have
taken place in the past few years there is concern
that the frozen state of market might jeopardize the
quality of lending to the sector. Transactions in Hanoi
and Ho Chi Minh City fell 60% year/year in 2005.
Last year only 113 projects (down 40% year/year)
were being developed in Ho Chi Minh City, covering
about 175 hectare of land.

The hurt has spread. BIDV has had to reschedule
about VND1 trillion (US$65.7 million) in loans to
Vietnam’s top seven developers. These are Song Da,
Vinaconex, Housing and Urban Development Corpo-
ration, Hanoi Construction Corporation, Viglacera,
Cienco 5 and Contrexim Holdings. These amount to
about a fifth of BIDV’s total exposure to the property
sector. Two years has been added to the debt sched-
ule and short term loans have been reclassified as
long term debt under the new arrangement. About 17
projects are involved, five of them behind schedule.
Housing and Urban Development Corporation seems
to be one of the main concerns with 11 of its projects
facing capital shortages.

BIDV has recently pleadged VND1 trillion in short
term lending and VND9 trillion in medium term financ-
ing to Song Da over five years. No word on rates.
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The true level of exposure to the property market is
far higher than that. The number critically only in-
cludes direct loans to property developers for the
purpose of project development. Loans to manufac-
turing companies that have large land banks or who
develop real estate projects as a sideline are not prop-
erly accounted for. Nor is the fact that the vast major-
ity of loans are collateralised by land or property.

Therefore a sharp drop in property values would ex-
pose the entire banking sector to serious difficulty
more through the deterioration in the value of collat-
eral than through direct exposure. What are the
chances?

We don’t fear a collapse in property prices based on
an internal crisis. High as prices may be, few actual
transactions take place and with inflation and GDP
growth both high, prices are set to rise in the good
years and simply stay flat in the bad years. In our
book, any collapse would come as a result of an
external shock, leading to a general and perhaps
sudden deflation in asset values across all classes.
That is what keeps us up at night.

Existing SME lending

There are about 240,000 SMEs in Vietnam and the
government believes this number will double by 2010-
11. The sector accounts for about a third of GDP and
employs about 25% of the workforce. Less than a
fifth of SMEs currently have access to the bank lend-
ing market. The rest make do with loans from family,
friends or other private sources. Even those that do
borrow money from banks usually do so in a private
rather than corporate capacity. In other words, the
owner will pledge some personal assets, take out a

personal loan and apply it to the business. Banks
are generally wary of the SME market as many small
companies have few assets to offer as collateral,
accounts are frequently unreliable and they are usu-
ally the first to suffer in an economic downturn. Add
to this the paucity of credit information and you can
see the relationship between bank and small busi-
ness can be rather fraught.

Generally loans of VND5 billion (US$315,000) and
up are likely to be rejected, even though businesses
may have sufficient collateral to borrow such amounts.
Banks are typically afraid of the risks of lending capi-
tal over VND5 billion. The comfort zone for SME lend-
ing is about VND1 - 2 billion ($63,000-126,000), which
is insufficient for most small businesses. The bank-
ing sector’s hesitance is partly rooted in regulations
on lending rates, under which banks are permitted to
lend a maximum of 75% of their mobilised capital.

More than that, however, is a lack of credit informa-
tion on most customers and a risk adverse lending
culture that wants to spread the risk as widely as
possible in this niche. Ironic considering that most
Vietnamese banks concentrate their lending on a few
large corporate customers.

The main problem of course is not only the size of
available lending but also the short maturities of
loans. Banks are not interested in medium term or
long term loans to SMEs for project finance or busi-
ness expansion. These kinds of loans require a good
understanding of the business viability and potential
cash flows from a new project. This is clearly be-
yond the current scope of a banking system that
bases its credit decisions mainly on collateral.
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Amongst the Vietnamese banks, Agribank and
Sacombank have both made a strategic decision
to focus on this market. Agribank’s involvement
speaks volumes; they are usually the lender of
last resort, a bank with a largely social policy func-
tion. However ACB and Sacombank, the savviest
private banks, has also entered this market niche.
This should also tell you something. Namely, that
there is money to be made. The SME lending
market is multi-tiered and there are plenty of suc-
cessful, fast growing mid-sized enterprises who
have large appetites for funding and can afford to
pay for it.

Consumer lending

Consumer lending is covered in more detail earlier in
this report. This  market is a new area for banks and
overall accounts for less than 10% of total outstand-
ing loans. However it is probably the fastest growing
part of the lending market. Vietcombank, Sacombank
and ACB are currently the major players offfering a
full range of products such as credit cards, mort-
gages, life insurance and both unsecured and se-
cured loans. Others such as VBARD say consumer
loans currently amount to 10% of their loans and have
a target of increasing that to 30% over the next few
years following equitisation. Given that most con-
sumer loans attract fees of one sort or another it is a
high margin market and has enabled those banks
that specialise in retail banking to enjoy far higher
margins than the rest.

Remittances

Remittances are a lucrative source of fee income for
Vietnamese banks, but most of the money is left on
the table owing to the lack of a foreign presence by
the Vietnamese banking industry. With 2.7 million
Vietnamese living abroad (mainly in the US and
France) sending home US$5-7 billion a year and be-
ing charged between 2-5% in fees for the privilege,
the market size is very decent. About US$4 billion of

this is routed through the banking system by wire
transfer. The rest comes through the gold shops and
is undocumented.

Currently the overseas portion of this market is domi-
nated by foreign firms such as Western Union,which
take the lion’s share of the resulting fees. VIB bank
has recently launched a home delivery service for
remittance payments within 24 hours at no additional
cost.

Stock Lending

One of the hidden triggers of the 1-H surge in the
stock market has been the willingness of bank to
lend against stocks, using the certicicates as col-
lateral. Banks ahve told us they generally vaoue
stocks at par, or close to book value but in some
cases are prepared to lend more if the stock os listed
or actively traded. This fairly new market is frowned
on by the SBV which fears some banks lack the
internal controls to balance these relatively high risk
niche market.

Vietnam International Bank (VIB) reported its current
loans to the sector accounted for roughly 5% of the
bank’s total loans. Instead of lending only against
bank stocks, VIB now offers loans against 29 different
types of stocks ranging from shares in hydropower
plants to insurance and information technology
stocks. Many other banks have joined in.  ACB for
example has about 1% of its total loans mortgaged
by stock portfolios. The latest figures issued by
commercial banks in May showed that 13 million
shares worth VND751 billion ($47 million) on the
market were used as collateral for loans.

Our impression is that these types of loans are fairly
safe as the amount of collateral required provides
ample protection against any but the most
calamitous collapse in the market. However, the
concern is that some of the smaller banks might be
tempted to relax the rules a bit in future.
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FY05 – A record year for bank profits

Vietnamese banks saw record profits in 2005, fu-
elled by strong credit growth and falling bad debt ra-
tios.  With strong economic growth, rising fee and
remittance income and a stream of equitisations fu-
elling new loan demand, banks’ profits are growing
fast. Income from new products such as credit and
debit cards is also growing.

Amongst the SOCBs Vietcombank obtained pre-tax
profits of VND3,250 billion (US$203 million) and net
profits of  VND2,000 billion. Incombank also regis-
tered pre-tax profits of more than VND2,000 billion
and net profits of VND538 billion. Agribank posted a
profit increase of 59.3% year/year. Costs are also
rising, with Agribank reporting that staff salaries in-
creased by 40% on average during the year.

Prospects for FY06 and beyond

Banks issued rosy earnings forecasts for FY06, es-
sentially following on from stellar results last year.
Credit growth is forecast to conitnue at the 20-25%
range The five state-owned banks have forecast a
52% year/year increase in net income to VND6.15
trillion (US$384 million).

The top seven JSCBs have forecast a 75% increase
year/year in net income to VND1.76 trillion (US$110
million) for FY06. Noteworthy is the ninefold increase
in profits forecasted by Eximbank. If we strip this out
of the calculations the overall average increase is a
more modest 56%. Still very impressive though.

Overall profit growth rates are very similar to FY05,
supported by the low penetration rate of banking ser-
vices in the economy and strong GDP growth.

1-H results largely came in on or slightly ahead of
forecast (see table 71). Sacombank exceeded its origi-
nal forecast whilst Techcombank disappointed. State-
owned banks don’t usually publish half yearly results
but we suspect that they are on plan.

We believe that banks can continue to grow profits
by 30-50% every year until 2010 provided that GDP
growth continues in the 8% range, 12 months de-
posit rates do  not significantly exceed  9%  and
lending rates stay at or around current levels. The
concern is interest rate spreads which have been
narrowing of late. Accordingly we suspect that 2-H
results may come in somewhat under forecast. Lend-
ing rates are high already and right at the limit of
tolerance for many corporate lenders. Therefore nar-
rowing interest rate spreads are the greatest threat
to profit growth rates going forward.

Revenues y/y EBT y/y Net profit y/y EPS y/y Par value
VCB 10,100,000 * 53.9% 2,666,667 * 109% 2,000,000 * 110% - -
ICB 10,845,510 * 28.9% 717,333 * 184% 538,000 160% - -
VBARD 21,980,330 * 30.1% 1,676,821 * 59% 1,257,616 59% - -
BIDV 8,852,923 26.6% 295,878 33% 114,992 200% - -
ACB 2,092,683 108.0% 385,071 39% 294,120 39% 298,806 -32% 1,000,000
Sacombank 1,208,643 44.5% 306,054 55% 234,390 55.1% 1,875 -8% 10,000
Eximbank 829,942 74% 28,557 100% 21,101 100% 30,144 100% 1,000,000
Techcombank 905,473 83% 286,067 167% 206,156 166.9% 1,670,632 79% 5,000,000
Habubank 488,911 57% 103,097 71% 75,190 64.7% 2,506 10% 10,000
EAB 943,163 49% 134,299 37% 96,696 37.00% 387 -100% 2,000,000

Chart 68 - FY05 Bank Earnings

Source - VNExpress, Bank’s financial statement

* Estimated

Bank earnings
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Profit Margins

One of the most interesting facets is the stark con-
trast between banks that include margins as part of
their growth metrics and those that don’t. Profit mar-
gins in the Vietnamese banking system are a func-
tion of two things:

• The interest rate spread
• Fee based income

The IMF generally recommends a  3-5% spread be-
tween deposits and loans. In the Vietnamese bank
system we believe the differential has ranged between
about 1.2% and 2.5% over the last five years. Cur-
rently the spread is close to 2.5% at the top end of
its recent range. In the chart below we use BIDV as
a proxy for the whole market as the other banks re-
gard this number as top-secret. BIDV to their credit
has published it and we understand the number is
close to the average for the market as a whole.

This spread has been narrowing alarmingly in the 1-
H as the 30 basis point rise in deposit rates has not
been matched by a commensurate rise on lending
rates. The lag period is normally several months any-
way and of course can only apply to floating rate
loans.We have conducted a quick survey of corpo-
rate clients and all have told us that lending rates
have remained steady in the last six months. While
not conclusive, the result suggests that banks are
reluctant to raise lending rates even as deposit rates
have risen. The inevitable result: shrinking margins
from the lending business in the 2-H.

Source - Banks’ financial statements and forecasts, VinaCapital

Char t 69 - In te re s t rate  s pre ad - BIDV  (2001-2005)

1.0%
1.2%
1.4%
1.6%
1.8%
2.0%
2.2%
2.4%
2.6%

2001 2002 2003 2004 2005

Source - BIDV

Chart 69 - Interest rate Spread - BIDV (2001 - 2005) Chart 70 - Selected Banks’ Pre-tax Profit Margins

To a great extent this problem can be offset by in-
creasing operational efficiencies in the state sector
and rising fee income for the better private sector
banks. As higher margin businesses such as credit
cards, mortgages, leasing and unsercured lending
account for a greater proportion of lending over the
next few years, pre-tax margins will have room to
rise further.

As for the state sector only Vietcombank has
optimised margins from the existing business model,
others such as BIDV, Incombank and Agribank have
considerable room for margin improvement over the
next few years if they can improve operational effi-
ciencies and reduce the amount of bad loans further.

Incombank or even BIDV, if it can clear its mountain
of bad debt have the most to gain in terms of margin
improvement. So what are the odds?

Actually quite low as long as their business model
depends largely on earning interest income from lend-
ing to corporates and small businesses.

Overall much depends on the economic environment
continuing to be as benign to the banking sector as
it has been for the last five years. Assuming no down-
turn in the economy and the government comes
through on its recapitalisation programme, margins
should improve somewhat at the underperforming
state sector banks.  However this may well prove to
be a temporary relief unless the quality of manage-
ment and corporate governence is improved dramati-
cally.  We wouldn’t bet on that.

For the quality banks such as ACB and Vietcombank
the challenge lies in adding more high margin prod-
ucts and increasing the weight of exisiting high mar-
gin businesses. This is possible as the existing man-
agement has proved capable of expanding the range
of services.

Overall we see two contrasting trends: narrowing in-
terest rate spreads in the short term, and rising fee
income and gains from operational efficiencies in the
medium term to longer term.  However, the easy gains
in margins have already been acheived and further
improvements will be harder to come by.

2004 2005 2006 2007

VCB 19.43% 26.40% 29.01% 32.31%

ICB 3.62% 6.61% 7.01% 7.43%

VBARD 6.25% 7.63% 8.88% 10.33%

BIDV 3.86% 3.89% 3.52% 3.36%

ACB 21.31% 18.40% 22.10% 26.45%

Sacombank 23.68% 25.32% 25.00% 26.00%

Banks Net profit 1-H FY06 Plan % of plan

Sacombank 286.80 600.00 47.8%

ACB 280.50 555.00 50.5%

Eximbank 161.00 287.50 56.0%

Techcombank 141.00 572.00 24.7%

Habubank 150.00 182.00 82.4%

Southern Bank 91.83 175.00 52.5%

EAB 82.62 200.00 41.3%

Saigon Bank 79.63 130.00 61.3%

Oricom Bank 66.07 130.00 50.8%

An Binh 12.88 35.37 36.4%

Gia Dinh 7.52 18.00 41.8%
Total 1359.85 2884.87 47.1%

Chart 71 - FY06 1-H JSB results summary

Source - SBV
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Equitisation and listing

Between the WTO and the bilateral trade agreement
with the US, the Vietnamese government finds itself
under pressure to open up the financial sector post
haste. Equitisation of SOCBs in Vietnam would be
largely complete by 2010, according to a recently
approved plan on the restructuring of the banking
system. Under the plan, all SOCBs except for the
Agribank would be operating under the new banking
system by 2010.

The equitisation plans aim for a further reduction in
the amount of state capital at banks such as the
Bank for Foreign Trade of Viet Nam (VCB), initially to
70% and then to 51% by 2010. However foreign
shareholdings would be kept to a limit of 30%. The
equitisation plan is several years behind schedule
already and it is possible that the state may be forced
to sell a larger stake up front.

International bodies have highlighted important ob-
stacles to the equitisation plans. According to cur-
rent regulations, the SBV has a responsibility to en-
force the rights of the state shareholder at the banks,
but this responsibility creates a conflict of interest

Bank Shares – Monetising the potential
with its supervisory role at the banks. Some critics
have suggested SBV should transfer its shareholder
role at the banks to the Ministry of Finance before
equitisation takes place. This is unlikely before 2008
but the uncertainly has been one factor in delaying
the whole process.

The current timetable calls for Vietcombank to come
to the market in early 2007. BIDV and Mekong Hous-
ing Bank will follow in the second half of 2007. And
Incombank will equitise in 2008. About 30% of the
outstanding shares will be available for purchase, with
the government keeping a stake of at least 51%. The
size of these listings will vary, with Vietcombank likely
to list at a market capitalisation of USD$1.5-2 billion,
BIDV coming in slightly lower and Incombank slightly
higher. In short each will inject USD$600 worth of
new supply into the market if a 30% tranche is sold
off.

As mentioned before in this report, in preparation for
its listing Vietcombank issued VND 1.4 trillion worth
of convertible bonds in December 2005, while BIDV
followed up with a similar bond issue in March.
Vietcombank plans to issue another convertible bond
this summer but the date has yet to be decided.

Source - SBV, VNExpress

Chart 72 - Equitisation and Listing

(1) All state owned banks to be privatised by 2010

(2) Government will retain majority stake

(3) About 30% of the outstanding shares will be sold through auction

(4) Foreigners will be allowed to buy up to 30%, 10% for one investor

(5) Foreigners wanting to become strategic investors (hold 20%) have to keep their stake for three years
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How foreigners might invest in banks

Buying banks in Vietnam is no easy thing for a foreign
institution. Regardless of whether the bank is currently
a state- owned or a joint-stock bank the ownership rules
are very tight. Under current regulations, namely SBV’s
decision 228, covering foreign investor participation in
Vietnam’s joint-stock banks, one institutional investor
may hold up to 10% of a bank’s shares, while total
foreign ownership is capped at 30%.

The SBV’s thinking on this mirrors the government’s
thinking in other sectors of the economy: strategic
partners welcome, speculators not so welcome. And
even with reform in the air and market opening com-
ing soon the role of the foreign investor is still being
seen in terms of long term strategic benefits rather
than simply as a capital provider.

As part of its attempt to spread its wings the SBV
has come with a comprehensive draft which also
covers in some depth, foreign ownership in the bank-
ing sector. First, the good news. The SBV proposes
to lift the 10% cap, but keep the total 30% limit effec-
tive by the end of the year. Then it gets trickier. Ac-
cording to the latest draft, any foreign investor want-
ing to invest 20% in a Vietnamese commercial bank
has to be one of the top 500 banks in the world and
be subject to SBV approval. They need to have a
minimum of $20 billion in total assets in the year
prior to purchase.

State equitised commercial banks are an even
tougher nut to crack. To buy shares in these, any
potential foreign investor would have to get the green
light from the Prime Minister himself and be limited
to a maximum 20% of a bank’s chartered capital,
and a maximum of two bank holdings per investor. If
the investor is recognised as a strategic partner, they
would be permitted to buy up to 20% stake. The draft
regulations further stipulate that only Vietnamese
commercial banks (including state-owned equitised
commercial banks) that have VND500 billion or more
in chartered capital, have strong and transparent fi-
nances and good management would be allowed to
sell shares to foreigners.

Other foreign investors such as investment funds can
only hold up to 10% of the chartered capital of a fund
up to a maximum of four banks. More recently how-
ever investment funds have been allowed to hold up
to 5% in a listed bank without any restrictions or

need to inform the authorities. Of course this still
leaves an apparent contradiction between the SBV
which wants the 30% cap and the State Securities
Commission (SSC) which has a 49% cap on foreign
holdings in listed companies. Both agencies will co-
ordinate to avoid confusion. This may give foreign in-
vestors a window to test the 30% cap in future.

The draft regulations state that foreign investors can
sell their shares two years after purchase (three years
if the foreign investor joins the management board).
We consider this a rather sensitive matter that will
certainly be reconsidered.

The draft is part of an SBV appeal to the government
to give the central bank the responsibility to allow
foreign banks to buy stocks of domestic credit joint-
stock organisations instead of submitting proposals
to the government. SBV said they would prefer for-
eign banks to be selected to take stakes in local
joint-stock banks rather than investors from outside
the banking sector.

he SBV believes if it had these rights, administrative
procedures would be reduced, facilitating the involve-
ment of foreign credit institutions. Another reason for
SBV’s desire to take the reins on this issue is that
the central bank now applies international banking
practices in terms of debt classification, accumulated
risk reserve and safe ratios in banking operations.

But the debate is not over yet. The Vietnam Associa-
tion of Financial Investors (VAFI) has responded with
three counter proposals:

• Expand the type of buyers to include any
foreign investor.

• Increase the maximum percentage a foreign
investor can own to 25-30% of a Vietnam-
ese commercial bank’s chartered capital, and
35-49% of a bank’s overall capital.

• The draft should also not include adminis-
trative regulations that restrict share trans-
actions between foreign investors and Viet-
namese commercial banks. Let foreign in-
vestors and Vietnamese banks buy and sell
as they see fit.

• Don’t restrict the share sales only to the
strongest Vietnamese commercial banks.
Weaker banks have a stronger desire to re-
form and grow and they need to be able to
attract foreign capital.
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The SBV has not budged much. In response they
insist only the most powerful foreign institutions
should be allowed to buy in and help the domestic
banking sector grow. The two positions are clearly
poles apart.  Currently foreign investors have to ap-
proval from the Governor of the State Bank or the
Prime Minister before they can buy shares in Viet-
namese commercial banks.

Provision 3 of Article 12 of the Law on Credit Institu-
tions states gives the final say to the Government
regarding the sale of shares of credit institutions. In
this light, the draft regulations propose that the gov-
ernment authorize the governor of the SBV to make
decisions regarding the sale of shares in JSBs while
the Prime Minister makes the final decision regard-
ing the sale of shares of State-owned commercial
banks. Rather complex stuff. Make you weep really.

Who has invested so far?

Four JSCBs –  ACB, Sacombank, Techcombank and
VB – have sold stakes to foreign banks in the past
year, and ACB and Sacombank are now 30% owned
by foreigners. In June last year, British-based emerg-
ing markets specialist Standard Chartered Bank took

an 8.56% stake in ACB for US$22 million.  ANZ Bank
paid US$27 million for a 10% stake in Sacombank
earlier in the year. HSBC agreed to pay VND275 bil-
lion (US$17.3 million) for its stake in Hanoi-based
Techcombank, the country’s third-largest joint stock
commercial bank.

More recently Overseas-Chinese Banking Corp paid
US$15.7 million to acquire 10% of Vietnam Joint
Stock Commercial Bank for Private Enterprise (VP
bank). With an option for a further 10% stake valid
until the end of 2007. All these deals clearly fall into
the strategic partnership category.

For example, as part of HSBC’s alliance with
Techcombank, its multinational clients in the coun-
try can undertake cash transactions at any branches
of Techcombank.

The two banks also plan to cooperate in the money
transfer service, which will enable overseas Vietnam-
ese to remit money home through HSBC’s branches
worldwide, to be collected at any branches of
Techcombank. HSBC will also transfer know-how and
product information.
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Non-Performing Loans – The elephant in the room
NPLs are a serious problem but not a crisis in Viet-
nam. The first wave of NPL’s has been partly dealt
with already. The low penetration of the banking sec-
tor has acted as a cushion given that four- fifths of
small and medium sized enterprises have no access
to the banking system. There are three areas of con-
cern:

• The failure of the government to quantify
the level of bad debt according to interna-
tional standards.

• Preventing a sharp growth in the level of
bad debts as credit growth exceeds GDP
growth.

• Regulating the state owned sector to force
companies to take their debt obligations
seriously. Currently equitising companies
are given a clean slate at the bank’s ex-
pense.

The real concern is the conflicting claims of NPL ra-
tios for the state-owned banks. The World Bank and
the IMF estimate NPLs at approximately 15-20% of
outstanding loans.  Others have talked of a number
as high as 30% of outstanding loans. This would
amount to about VND 90 trillion (US$5.7 billion) which
is 10% of GDP. Yet the SBV and the state owned
banks claim that these estimates are exaggerated
and that the true value is well below 10%. The issue
stems from loose financial disclosure laws, over reli-
ance on Vietnam Accounting Standards (VAS) and
the resulting lack of transparency and accuracy.

The state banks have been slow to take steps to
deal with this particular concern, but they are not
acting as free agents. We believe that the majority of
these issues must be dealt with swiftly as the up-
coming liberalisation puts more pressure on the gov-
ernment and banks to overhaul their current legal and
banking infrastructure.

Standard: Credit is sound and all principal and interest payments are current. Repayment difficulties are
not foreseen under current circumstances and full repayment is expected.

Watch: Asset subject to conditions that, if left uncorrected, could raise concerns about full repayment.
These require more than normal attention by credit officers.

Substandard: Full repayment is in doubt due to inadequate protection (e.g., obligor net worth or collat-
eral) and/or interest or principal or both are more than 90 days overdue. These assets show underlying,
well-defined weaknesses that could lead to probable loss if not corrected and thus risk becoming im-
paired assets.

Doubtful: Assets for which collection/liquidation in full is determined by bank management to be improb-
able due to current conditions and/or interest or principal or both are overdue more than 180 days. Assets
in this category are considered impaired but are not yet considered total losses because some pending
factors may strengthen the asset’s quality (merger, new financing, or capital injection).

Loss: An asset is downgraded to loss when management considers the facility to be virtually uncollectible
and/or when interest or principal or both are overdue more than one year.

Chart 73 - IAS guidelines on classification of non-performing loans

Source - Vietnam Economic Times, VinaCapital
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Source - SBV Source - BIDV

Chart 74 - Official Banking NPLs Ratio Chart 75 - State Bank Sector NPLs 2005 (Decree 493)

To tackle a problem you first have to admit to having
one. The government is still sending mixed messages
about the level of NPLs in the banking system. Ac-
cording to the Vietnam Development Report 2006,
the repayment rate of credits is very high in Viet-
nam. Nice try, guys.
That the authorities can to a large extent paint a false
picture is helped by a number of old tricks familiar to
veterans of Asia’s NPLs over the years. One particu-
lar favourite is not including rescheduled loans when
calculating NPLs. But that’s not all. For instance,
Vietnam Bank for Agricultural and Rural Development
(Agribank) does not count frozen loans as non-per-
forming or overdue. And most banks only count the
current due portion of a non-performing loan as doubt-
ful. The balance of the loan is considered healthy. As
a result bad loan ratios only cover a fraction of the
true figure.

Admittedly, as the seizure of collateral is difficult in
practice, the rescheduling of NPLs is at times the
only alternative left to banks. The mere servicing of
interest payments is a very poor indicator of their
quality, especially if, the interest payment itself has
also been advanced by the bank through a second-
ary loan. A golden oldie used by Japanese banks in
the 90s. Not surprisingly differences in the treatment
of rescheduled loans are one of the main reasons for
the wide variance of estimates of NPLs in Vietnam.

Classification is improving gradually. One frequently
used method now counts as non-performing any loan
whose service is overdue by 90 days or more, as
well as any loan which is overdue by less than 90
days but has been rescheduled. This was the basic
approach underlying a series of independent audits
conducted since the year 2000 on SOCBs, using
international accounting standards (IAS). At the other
end, VAS completely ignores rescheduling. The main
consequence of this has been the widening gap be-
tween IAS and VAS estimates of NPLs.

Decision 493

The issuance of Decision 493 in April last year has
been touted as an important step towards bringing
Vietnam’s loan classification and provisioning prac-
tices closer to international standards. Decision 493
marks the first attempt to bridge the gap between
VAS and IAS, although it will take three years to move
from quantitative assessments (based on the num-
ber of days the servicing of a loan is overdue) to more
elaborate, qualitative ones. By all accounts its suc-
cess has been mixed. According to this decision,

• Banks need to provide reserves of 5% of
the value of loans which are not current but
are less than 90 days overdue;

• The provisioning rate increases to 20% for
loans which are overdue by 90 to 180
days;

• And then to 50% for loans overdue up to
360 days;

• Loans overdue more than one year have to
be reserved 100%.

• Loans which are being properly serviced
but have been rescheduled are treated as if
they were 90 to 180 days overdue;

• Provisioning rates aim to capture the
expected loss (in probabilistic terms) for
loans in each category;

• In the absence of any real market for dis-
tressed debt the level of provisioning is sim-
ply guesswork backed up by international
experience. But we suspect that the provi-
sioning is overly optimistic given real prob-
lems recovering collateral in Vietnam.
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In 2005 using the new method, the SBV estimated
NPLs at 7.7% of total outstanding loans. Using IAS
rules and acting for the World Bank, Ernst&Young
estimated the total at 15% or almost double the
amount.  So while the share of NPLs is far higher
than under the old VAS methodology, it’s still signifi-
cantly lower than the level of NPLs found under IAS
rules.

Decision 493 may be a step in the right direction, but
it is not the final solution. The SBV itself is some-
what divided in its opinions, the architects of the de-
cree seem happy but others are less sure. Commer-
cial banks admitted to us that the decree creates
more loopholes for dressing up financial statements.
All in all we expect revisions to the decree soon once
an investigation into its effects has been completed.

Applied consistently, it should exercise some pres-
sure on SOCBs to improve the quality of their lend-
ing. However there is little by way of qualitative as-
sessment and the approach still relies too heavily on
loan classification. This is a blunt tool and a work in
progress.

Equitising companies’ failure to repay
debts

The other key factor is the failure of equitising SOEs
to acknowledge their debts before coming to the
market. In a document sent to the government, the
SBV has complained about the difficulties in collect-
ing loan repayments from SOEs, especially those
about to be equitised. As the process of equitisation
is speeded up there are fears that this issue will lead
to increases in the bad debt ratios among SOCBs.
Equitising SOEs tend to ignore loans in order to re-
structure their organisation, reclassifying those loans
as bad debt.

The Ministry of Finance (MoF) has been strongly re-
quested to change its regulations to include the treat-
ment of state-owned corporations, which ignore their
responsibilities and duties to repay loans to com-
mercial banks. The suggestion comes following the
failure of current regulations to deal with SOEs de-
faulting on loan repayments.

Reform of Decree No. 187, which controls the
equitisation of SOEs and the government’s decision
on the merging, dissolving and the bankruptcy of
corporations, is necessary. There is an underlying
turf war going on with the MoF and local authorities
trying to protect SOEs from the SBV’s claws.

Domestic banks have been forced to deal with SOE
equitisation and bad debts passively because a re-
cent steering committee for corporate equitisation did
not include any representatives from domestic banks.

According to the SBV there are no regulations on the
responsibility of equitised corporations to repay over-
due debts and loans borrowed by former corporations,
and some provincial and municipal authorities sim-
ply cancel debts to maximise the value of corpora-
tions during the equitisation process.

If the SBV is worried, banks themselves are becom-
ing more vocal. Incombank has urged the SBV to
ask the government to have clear-cut debt policies
regarding SOEs involved in the equitisation process,
as banks are not informed which companies will be
equitised, which makes it difficult to collect loan re-
payments and make on credit risk assessments.

Fixing the NPL mess

So how big is the mess and how much will it cost the
government to clean it up?

The SBV estimate of 7.7% of outstanding loans at
the state-owned banks having gone bad is clearly far
too low. The World Bank estimate of 15-20% also
comes with a health warning as the supporting data
is weak. In other words this is a floor number. We
think it’s probably fair to think of bad loans in terms
of 20-25% of outstanding debts for the whole finan-
cial system.

Most joint-stock banks exercise better credit control
but on the other hand find themselves lending to
smaller enterprises with weaker financial systems.
Foreigners seem to have the best record on bad debt
but their share of the market is still very low.

As in other Asian countries the taxpayer will eventu-
ally have to take on much of the remaining burden.
We estimate the direct fiscal burden from NPLs as
the gap between the real bad debt figure and the ac-
tual provisioning by state-owned commercial banks.

Lets assume that bad debts are 15-20% as the World
Bank has suggested. Applying the provisioning rates
established by Decision 493 to this estimated struc-
ture leads to an expected loss equivalent to about
12-13% of outstanding credit.

This reflects the expectation that not all NPLs will be
a total loss. This average provisioning rate was also
applied to off-balance sheet items, assuming that
such items amount to 15 per cent of the figures cap-
tured by the IAS audits. Erring on the side of caution,
the total provisioning (including both balance sheet
and off-balance sheet items) was increased by 50%.
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This is a considerable sum, and will take several
years to clear even under a determined effort to re-
form the banking system. The government will have
to issue bonds and transfer the resources to the
SOCBs as they restructure. This in turn, would in-
crease Vietnam’s public debt. How much?

A debt sustainability assessment jointly conducted
by the IMF and the World Bank tried to estimate by
how much. It assumed that the issuance of govern-
ment bonds to support SOCB reform would be spread
over a five-year period. The assessment also consid-
ered that the economy would continue growing as it
did in recent years, at about 7.5% per year.

Macroeconomic management was supposed to re-
main prudent, with the budget deficit being gradually
brought down, until reaching 1.5%of GDP by 2010.
Under these assumptions, public debt would increase
from 41.2% of GDP at present, to 48.7% in 2010. By
contrast, if SOCBs had been performing well, and
not generating fiscal liabilities, the stock of public
debt would remain almost stable, reaching 42.4% of
GDP in 2010.

These numbers are to some extent deceiving, be-
cause a considerable portion of Vietnam’s public debt
is in concessional terms. This means that the net
present value (NPV) of the long term obligations faced
by the government is considerably less than its face
value. On a present-value basis, the burden of SOCB
restructuring would increase public debt from 28% of
GDP at present to 35.2% in 2010. This figure is high,
but very manageable.

Delaying SOCB reform, on the other hand, will result
in a much heavier burden. Even maintaining a stable
share of NPLs in total credit would translate into an
increasing fiscal liability, because credit is growing
much faster than GDP. The bottom line therefore is
that the Vietnamese NPL problem is manageable
given the current level of NPL’s and public debt. Pro-
vided the process is completed over the next two to
three years.

The Chinese example

To envisage how is might be done it is instructive to
look at the Chinese case. Standard&Poor’s has esti-
mated that at least half of the PRC’s banking
system’s RMB11.3 trillion of loans were non-perform-
ing when graded by international standards. If this
were true, this would amount to US$680 billion or
around 60% of current GDP. Whilst the exact level of
NPLs is unclear, the PRC government recognised
that NPLs posed serious risks to the continued growth
of the economy. The response was to restructure the
big-four commercial banks in 1999 to separate the
worst of the historical NPLs from the ongoing opera-
tions of the banks.

Firstly the government set up four asset manage-
ment companies to purchase NPLs from four main
banks. The government provided the seed capital and
the debt was bought using IOUs issued by the gov-
ernment. After some dithering earlier in the decade
the AMCs have recently made enormous progress in
repackaging and selling NPLs in the secondary mar-
ket to various foreign investors.

These AMCs acquired RMB1.39 trillion (US$170 bil-
lion) of NPLs, which amounted to approximately 20%
of the then gross loan books. The AMCs were given
ten years to recover what they could from the portfo-
lios. However, progress in the beginning was ex-
tremely slow and only 16% of loans were reported as
dealt with in the first two years to 31 December 2001.

Since then however the pace has picked up in the
last two years and large scale disposals have taken
place in the secondary market. The lessons to be
learnt are simple:

(1) Set up an easy mechanism to transfer debt from
bank balance sheets to a special purpose vehicle;

(2) Use this vehicle to pay the banks the accepted
rate;

(3) Let the special purpose vehicle then repackage
and sell on the debt.

Banks can quickly return to the banking business
and the vehicle can concentrate on managing the
disposal process.
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Source - ICB Annual Reports

Chart 8A - ICB Deposits by Currencies
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43.2%

3.9%

38.6%

4.7%
3.6%2.0%

4.0%

Agriculture

Manufacturing and
processing
Constructions

Trade

Hotel

Transportation

Others

Source - Techcombank Annual Reports

27%

18%

19%

10%

26%

Individuals and public

Electricity

Trading

Producing

Others

Source - Eximbank Annual Reports

Chart 9A - Eximbank Loan Book by Sector

43,177

29,057

69,225

16,770

-

20,000

40,000

60,000

80,000

100,000

Lending Deposits

Medium and
Long-term (trl)

Short-term (trl)

Chart 5A - Deposit and Lending Struture Value (2005)

Source - VinaCapital

59.8%

40.2%

80.5%

19.5%

0.0%

20.0%

40.0%

60.0%

80.0%

100.0%

Lending Deposits

Chart 6A - Deposit and Lending Structure (%) in
2002

Medium and
Long-term

Short-term

Chart 6A - Deposit and Lending Structure (2005)

Source - VinaCapital

JSCB, 16%

SOCB, 68%

FJVB, 16%

Source - VinaCapital

Chart 7A - Banking Lending Market Share (2005)

APPENDIX

Chart 10A - Techcombank Loans by Sector



August 15, 2006 Banking Report

VinaCapital

66 Please refer to the disclosures of pontential conflicts of interest and the disclaimer at the end of this report

Source  - Habubank Annual Reports

Chart 13A - Habubank Loans by Sectors in 2004
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Chart 15A - Habubank Deposits and Lendings
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Chart 15A - Habubank Deposits and Lendings
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Formal financial system

Banking financial sector:
5 state-owned commercial banks, including:
4 large state-owned commercial banks:

• Bank for Foreign Trade (Vietcombank)
• Industrial and Commercial Bank (Incombank)
• Vietnam Bank for Agriculture and Rural Development (Agribank)
• Bank for Investment and Development (BIDV)

1 small state-owned commercial bank:
• Housing Development Bank for the Mekong River Delta

1 Social Policy Bank
29 foreign banks branches
6 foreign bank sub-branches
45 foreign credit institutions representative offices
5 joint venture banks
37 domestic joint-stock commercial banks
Central People’s Credit Fund System and 23 branches
888 local credit funds
7 Finance Companies (of which 5 are affiliates of General Corporations)

Non-banking financial sector:
18 insurance companies
8 finance leasing companies, 3 of which are joint ventures with foreign investors or wholly

foreign owned: 5 are subsidiaries of state-owned commercial banks
1 Postal savings system, the Vietnam Postal Savings Service Company (VPSC)
2 Stock Exchanges: Ho Chi Minh Securities Trading Center and Hanoi Securities Trading

Center
8 Investment funds
1 Debts and Assets Trading Company (DATC) established in 2003 belong to Ministry of

Finance

Informal financial system
Moneylenders, relatives and friends
Rotating Savings and Credit Associations (ROSCAs)

APPENDIX

Vietnam Financial Sector
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should note that the prices of securities fluctuate and may rise and fall. Past performance, if any, is no guide
to the future.

The financial instruments discussed in this report may not be suitable for all investors. Investors must make
their own financial decisions based on their independent financial advisors as they believe necessary and
based on their particular financial situation and investment objectives. This report may not be copied, reproduced,
published or redistributed by any person for any purpose without the express permission of VinaCapital in
writing. Please cite sources when quoting.
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